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OPPORTUNITY FOR THE ‘‘BIG THREE.”’ 


THE interview given out by Insurance Com- 
missioner Barry of Michigan on the subject 
of rebating, in which he takes the position that 
a rebated policy is void, basing his conclu- 
sions on a decision of the Michigan Supreme 
Court, which is published elsewhere, is a very 
valuable and timely expression from the head 
of one of the most important insurance de- 
partments of the country. Commissioner 
Barry has shown himself a stalwart and force- 
ful official in every particular. 

Rebating throughout southern Michigan has 
become notorious, so much so that many in- 
surance men made an appeal to the insurance 
department for some action. It is thought 
that Commissioner Barry secured sufficient 
evidence against at least one of the large com- 
panies to make an emphatic protest at the 
home office. 

While the three big life companies have en- 
tered into a compact to suppress competitive 
literature and also agree not to employ each 
other’s agents without the consent of the other, 
it would seem the time had come for these 
companies to take some stand on the rebating 
question. _They hold the key to the situation. 
If the three big companies would agree sin- 
cerely to stamp out this practice and hold 
every agent responsible for his acts, rebating 
would soon be greatly minimized in this coun- 
try. 
We believe that both companies and agents 
should be called to account when evidence is 
proven against them that their agents are en- 
gaging in this practice. Occasionally an agent 
may rebate in spite of the instructions from 
his company, but it is fair to presume that 
when rebating is the order of the day in a com- 
pagy’s field force, the home office gives its 
tacit sanction. 

It is discouraging for the honest agent to be 
compelled to meet this unfair competition. A 
rebate is little less than a bribe, and we should 
like to see some policyholder of a mutual 
company, for the good of the order, commence 
proceedings against the company, in case of a 
claim, where an agent was aliowed to rebate. 
Every rebate given means that the cost is being 
saddled on the other policyholder, and the pol- 
icyholder who has received the rebate is paying 
out his good money in giving rebates to others. 
Much has been written and said on this ques- 
tion, and it remains with the “big three” to 
show whether the practice shall continue or 
not. 


BENEFIT OF GOOD STATE COMPANIES. 


FREQUENTLY the large general agency fire 
insurance companies that operate over the en- 
tire country do not appreciate the benefit of 
sound state companies which cover their home 
State, and perhaps a few adjacent. The big 
companies accuse the state companies of get- 
ting more business than they should, and usu- 
ally claim it is gotten by rate shading. In 





our opinion this is a narrow and unfair view. 
The home companies are entitled to a larger 
proportionate share of their home city and 
state business than the rest. ‘heir stockhold- 
ers influence many risks. There is no under- 
handed or unprofessional practice in such 
methods. There may be cases where home 
companies shade rates, but as a rule they are 
not compelled to do so, as the business of 
their stockholders and friends goes naturally 
to them. 

This, however, is not the point. 
companies have legislative weight. 
in closer personal touch with their agents 
than other companies. The manager of a 
home state company can call every agent by 
name, has full knowledge of his town and 
his nature. The agents, therefore, feel they 
are welcome when they visit the home office. 
There is a spirit of friendliness between 
agent and company. When such a company 
makes a request of its agents they are very 
willing to respond and use their influence 
with legislators. When requests come from 
the large companies, agents are quite apt to 
regard them with suspicion. 

We need to encourage our reputable state 
companies. They are fine institutions for 
agents to represent. They deserve the sup- 
port of the larger companies. 


The home 
They are 


STRIKE INSURANCE COMPANIES AMALGAMATED 

It is now announced that the strike insurance 
scheme that was being promoted by W. C. 
Nones of Louisville has not been abandoned, 
but will be amalgamated with the Waterbury 


concern that was started about the same time 


as the western organization. Mr. Nones states 
that he is confident the plans he devised would 
be successful, but that it would take all of 
the manager’s time to get it started. Applica- 
tions were received from several manufactur- 
ers, and others were investigating the propo- 
sition, but not enough could be gotten in at 
the start to make it a success. Mr. Nones is 
a lawyer and capitalist and could not give 
the Employer Underwriters and Reciprocal Ex- 
change enough of his time. The Waterbury 
company works on a somewhat different plan, 
but it will reinsure the risks written by Mr. 
Nones’ company. 





MarKHAM.—Western insurance men who 
know George D. Markham of St. Louis are 
rather amused at an eastern paper, which, in 
“blowing up” the National Local Agents As- 
sociation, mentions him as the manager of a 
Lloyds concern and a specimen of the class of 
agents identified with the local agency move- 
ment. Mr. Markham is a leading insurance 
agent of St. Louis, and is a type of the very 
highest class of local agents. He is prominent 
in business and social circles in St. Louis, being 
an official of the World’s Fair and president 
of the Harvard Club. He is a specimen of 
the kind of agents identified with the local 
agents’ association, but not the kind of speci- 
men the eastern paper would have its limited 
number of readers believe. 





Gitpert.—Walter R. Gilbert, manager of 
the Mutual Life at Cleveland, has undertaken 
to beat the famous “Talk With Ward,” in 
getting before the public in a spectacular way. 
A few days ago he took Mrs. Gilbert riding 
in his automobile. He did not tell her what 
he proposed to do, so she was no party to it. 
The opportune moment arrived when he 
reached the entrance to Wade park, opposite 
which the people were pouring out from the 
Case school football grounds. A convenient 
gust of wind put out the light that heats the 
gasoline. The liquid gasoline squirted over 
the pavement and machine, and then Mr. 
Gilbert turned on the light. Blue flames flew 
high, a fire alarm was turned in, a hook and 
ladder truck responded, bringing some chem- 
icals, and in the presence of 700 people the fire 
was extinguished. The machine’ is now in the 
repair shop, getting new paint and woodwork 
at a cost of $50. The date of the next exhibi- 
tion has not yet been announced, but the ma- 
chine will probably be ready to entertain the 
crowds at Thanksgiving. It is rather high- 
priced advertising, but it does attract public 
attention. 





QUESTION OF AFFILIATION COMES UP. 





Kentucky and Tennessee Board at Its Annual 
Meeting Asks the Governing Committee 
to Permit Negotiations. 





Louisville, Ky., November 18.—Special.— 
The Kentucky and Tennessee Board of Fire 
Underwriters concluded its two-day session 
this afternoon. One of the main questions 
before the meeting was the affiliation with 
non-union companies, and resolutions were 
adopted asking the governing committee of 
the union in Chicago to permit negotiations 
without regard to the question of commissions. 

In his address President A. H. McAtee 
recommended co-insurance for Kentucky and 
Tennessee and was supported by the report of 
the committee of seven, composed of Man- 
agers Dugan, Lovejoy, Yates, Carr, Coffin, 
Gallagher and MclIlwaine. 

The appointment of a committee to co-op- 
erate with the committee of the Kentucky and 
Tennessee Association of Local Fire Insur- 
ance Agents looking to enactment of fire mar- 
shal laws was approved. 

Yesterday afternoon the association went 
into executive session and considered some of 
the questions vital to the field, among the more 
important of which was the independence of 
the Kentucky and Tennessee Board of Fire 
Underwriters. After a long discussion it was 
decided to request the appointment of a sub- 
committee of the governing committee to as- 
sume special charge over the territory. 

Most of this morning’s session was devoted 
to addresses by Albert Blauvelt, associate 
manager of the Western Factory Insurance 
Association, and W. T. Benallack, electrical 
inspector of the Michigan inspection bureau. 
The election of officers this afternoon resulted 
as follows: 

C. B. Rogers of the Springfield was elected 
president, C. M. Benjamin, of the Fire Asso- 
ciation and Pennsylvania, vice-president. The 
executive committee is composed of Messrs. 
Curry, Russell, Suyder, Sowards, Picton and 
Fitzgerald. Retiring President McAtee was 
presented with a handsome silver service. 


ELECT A NEW PRESIDENT. 

E. C. Waller, a capitalist of Chicago, he- 
comes president of the North American Ac- 
cident to fill the vacancy caused by the death 
of E. C. Crepin. Secretary A. E. Forrest 
becomes vice-president in addition to his 
present title. 





INSURANCE AGENTS ARE BARRED. 

The American Federation of Labor has de- 
clined to allow organizations of insurance 
agents to affiliate with the labor body and re- 
fused to charter the unions that have already 
been organized in some sections of the coun- 
try. Numerous attempts have been made. by 
prospective jobholders to organize the indus- 
trial life agents into unions, but with little 
success. Some of the fire insurance agents in 
Texas organized unions and joined the Federa- 
tion of Labor. At the convention of the Fed- 
eration at Boston this week the question of 
admitting the insurance men was warmly 
argued. Most of the delegates seemed to think 
that the admission might result in an attempt 
to force insurance on fellow members. 





KENTUCKY ADDED To PiELD. 

F. M. Fargo of Chicago, special agent of 
the United Firemens, has had Kentucky added 
to his field. J. J. Barrett, local agent at Louis- 
ville, has been handling the State. 





E. D. Boldman, supervisor of agents for the 
Travelers Insurance Company in the accident 
department, with headquarters in Pittsburg, 
has moved his family to Columbus, Ohio, 
where he will open up quarters for the com- 
pany. 
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HOT TALK AGAINST REBATE 


BARRY DENOUNCES VICIOUS PRACTICE 


Michigan’s Insurance Commissioner Tells Life 
Companies and Agents That He Will 
Proceed Against the Guilty. 


Insurance Commissioner Barry of Michigan 
was recently interviewed on the rebate ques- 
tion and his remarks ouglft to be of consid- 
erable aid to honest agents in knocking out the 
illegal propositions of the high pressure men. 
Detroit agents were much excited last week 
by the report that Mr, Barry and Deputy 
Commissioner Hadley had been in the city 
looking up evidence of rebating, but his re- 
marks indicate that he found nothing tangible 
on which to base proceedings. Nevertheless, 
it is said that one general agent has already re- 
signed on account of the investigation. 

Charge Against the Equitable. 

Detroit life men claim that the Equitable 
has been offering insurance at a uniform rate 
of 10 per cent of the premium. Specific in- 
stances without number are cited in private 
conversation, but, as Commissioner Barry 
points out, the only parties that can furnish 
the evidence have an interest in suppressing it. 
The Equitable is not the only one, the 
agents say, whose men are rebating, although 
they are talking more about that company be- 
cause, so they say, they meet it the most often. 
One agent asserted that the Equitable mana- 
gers do not even deny the rebating, merely 
protesting that their agents are no worse than 
the Provident Savings. 

Claim cases Can Be Cited. 

Many general agents claim to have any 
amount of evidence of cases where rebates 
were offered, but that kind of evidence is worth 
nothing to the commissioner. The trouble 
seems to be that the men who have the real 
evidence do not care to get mixed up with 
any prosecutions, for fear of making enemies. 
One general agent who claimed to know of a 
$10,000 twenty-year endowment policy issued 


to George T. Russell, manager of the Ray 
Company, on Lafayette avenue, for just 10 
per cent of the annual premium, used the 


most round-about way he could find to get the 
evidence before the commissioner. The evi- 
dence was pretty clear-cut, Mr. Russell being 
said to have shown to a solicitor his canceled 
check for $54 in settlement of the $540 pre- 
mium. The evidence apparently failed to 
reach the commissioner, as no action has been 
taken. 
C. mmissioner Barry’s Inte: view. 
In the interview Mr. Barry said: 

“My attention has been called to the fact, 
as alleged, that some life insurance companies 
authorized to transact business in this’ State 
have been rebating premiums recently. ‘This is 
about the time of year that companies desirous 
of making a great showing of business written 
during the year are wont to indulge in this 
reprehensible practice. 

‘The law provides a penalty, both for the 
agent and the company, found guilty of re- 
bating, but, for obvious reasons, it is difficult 
to secure the evidence necessary to convict. 
The citizen who is given a rebate and who 
obtains his first year’s insurance for less than 
his neighbor is obliged to pay for it, and be- 
comes a party to an illegal and fraudulent 
transaction, is very likely to keep the matter 
to himself, while the agent who does the re- 
hating is also careful to keep the secret. 

Business Men and His Bargain 


‘The ordinary business man, who is not 
familiar with the insurance laws and court 
decisions of this State, flatters himself that 


he is getting a bargain when he purchases his 
insurance at a nominal cost compared with 
the premium named in the policy. 

The fact is that he is being gold-bricked. 
bien ad of leaving his family a valuable legacy, 
as he supposes, he is in all probability be- 
queathing them a store of expensive litigation 
and bitter disappointment. 

Supreme Court Decision. 
“The Supreme Court of this State, in the 
case of Heffron vs. Daly, which was decided in 





a unanimous opinion written by Chief Justice 
Hooker and handed down June 30, 1903, used 
very positive language in passing upon the 

validity of a life insurance contract in a case 
in which the agent rebated one-half of the 
premium and took the applicant’s note for the 
balance. 

“The Supreme Court refused to enforce the 
payment of this note, and in reversing the 
judgment of the lower court, used this em- 
phatic language: ‘The contract of insurance 
was prohibited by law, and the act of making 
was a penal act. The contract was, therefore, 
illegal, and, being so, the consideration for 
the note failed.’ 

“The reason why this contract was held to 
be an illegal contract, and, therefore, void,” 
continued the commissioner, “was that the 
anti-rebate law of Michigan was violated when 
it was entered into. 

“Tt is plain from the language of the court 
that the company was giving no indemnity 
under the illegal contract. If the policy could 
have been enforced against the company, the 
consideration would not have failed. 


Reason for the Anti-Rebate Law. 


“The reason for the enactment of the anti- 
rebate law was a desire to preserve the mu- 
tuality of policyholders and prevent discrimi- 
nation between them. It is neither right nor 
just to use the accumulated funds of policy- 
holders, which should be returned to them in 
dividends, to pay a bonus to some agent or 
give cheaper insurance to a favored few. 

“The policyholder who is a party to one 
of these illegal contracts need not think that 
he can rest secure in the belief that the com- 
pany will not take advantage of the fraudulent 
character of the contract and refuse to pay 
the face of the policy when it matures. Any 
policyholder can enjoin the company from pay- 
ing any claim thereunder. The rebating of a 
premium puts on the policy a cloud which no 
man who desires to leave his family adequate 
protection in case of his death should permit 
to exist for the paltry sum which he may be 
able to save at the outset by accepting a re- 
bate. 

Dividend Payments Are Affected. 


“Companies which make a practice of rebat- 
ing cannot, in the very nature of things, pay 
their policyholders as large dividends as are 
paid by companies: which are honestly con- 
ducted in this respect and insist upon receiv- 
ing the full premium. A very large portion 
of the business written through rebating lapses 
the first year and is, therefore, a loss to both 
the company and policyholder, thereby again 
reducing the latter’s dividends. 

“These contracts are so palpably illegal and 
fraudulent that the insurance “department of 


the State will not only immediately revoke the : 


certificate of authority of any agent who is 
proven to have participated in such a trans- 
action, but will also proceed against him crim- 
inally, and guilty companies will be held to 
strict account under the statute.’ 


Commissioner Barry in Detroit. 


Commissioner Barry says that he has re- 
cently received five letters complaining of re- 
bating on insurance policies written in De- 
troit, one of which was from the Michigan 
Life Underwriters Association. Last week 
Mr. Barry was in Detroit* investigating some 
specific cases of rebating but could not find 
a single person who had a policy on which 
he would acknowledge having been allowed 
a rebate. He took no testimony. 


Statement from Detroit Manager. 


Said a well-known Detroit manager when 
interviewed on the subject, “Life insurance 
business in Detroit is in a badly demoralized 
condition, due to the rebating system that has 
become general. The man who has sent in his 
resignation was charged with rebating and 
the man who made the charge is one of the 
biggest rebaters in Detroit. 

“Wealthy men in Detroit have carried poli- 
cies as high as $100,000 from year to year 
at practically no cost. The trouble origin- 
ates with the companies themselves. They 
start out at the beginning of the year with 
the determination to write a certain volume 
of business. They notify all the managers and 
then there is a ‘hurrah, boys, come on con- 


test,” and the solicitors go out all over the 
State and get the business at something 
approaching legitimate prices. Some get 


Towards the 
see that they need a 


small rebates and some do not. 
end of the year they 





great deal to come up to the mark, big 
bonuses are offered for the business, mana- 
gers are crowded, and in turn crowd the 
agents. 

Work for the Bonus Alone. 


“They frequently work for the bonus alone 
and come into the city for the end of the year 
business. Discounts away above 50 per cent 
are allowed, sometimes reaching as high as 
80 or 90 and policies are even given away for 
nothing. The result is that it costs the com- 
panies from 115 to 125 per cent of the first 
premium to put the business in their books. 
They expect to play even when the second and 
future premiums are paid. But that is where 
they are getting fooled. Shrewd men take a 
big policy in one company this fall paying for 
it a merely nominal sum, or perhaps nothing, 
then instead of paying the second premium 
they drop the policy the next fall and accept 
the same sort of an inducement from some 
other company. 

“During the past ‘three months over $10,- 
000,000 of insurance has been written in De- 
troit. But Commissioner Barry’s statement is 
true that a lot of the business will find its way 
into the courts sooner or later.” 


Decision Is Niven. 


The decision referred to by Commissioner 
Barry as taken from the Detroit Legal News 
is: 

“TInsurance—lIllegal contract for rebate of 
premium—Section 7219, C. L., construed— 
Duty of Court to take notice of illegal con- 
tract. 

“Defendant’s application for an insurance 
policy was solicited and as an inducement the 
plaintiff offered to give him the benefit of his 
agent’s commission and take defendant’s note 
for the balance. In an action to recover on 
the note. 

“Held: 1. That the agreement was a viola- 
tion of Section 7219, C. L., forbidding a rebate 
on a premium as an inducement to- insurance, 
and was illegal, and the consideration for the 
note failed. 

“2. That it was the duty of the court sua 
sponte to take notice of the illegality of the 
contract. 


“Error to the Circuit Court for Wayne 
County, R. E. Frazer, judge. 

“Action by John Heffron against Wm. M. 
Daly. Plaintiff had _ verdict. Defendant 
brings error.—Reversed.” 

Based on Promissory Note. 
This plaintiff's action is based upon a 


promissory note for $139, dated September 8, 
1896, payable to the plaintiff or order, on or 
before January 1, 1897. His proof shows that 
the note was given in payment of the first 
premium upon a policy of insurance, which 
rolicy was afterwards delivered to the de- 
fendant by the plaintiff, who was agent for 
the company issuing it, to which company the 
amount of the note was paid by the plaintiff, 
as its share of the premium. 

By way of defense, the defendant insists 
that he received no consider ation for the note, 
which he said was given “for the accommo- 
dation of the plaintiff, upon the st 
that he was not to be called upon to pay it, 
the policy was not all right.” He says the 
policy was not “all right” for the following 
reasons: 


Rebate Was Offered. 


1. Defendant's application for a policy was 
solicited, and as an inducement for him to 
take it, the plaintiff's agent offered to give 
him the benefit of the agent’s commission, viz., 
one-half of the premium, and take the de- 
fendant’s note for the remainder, i. e., $139, 
and that this reduction of the first premium 
was a violation of Act 171 of the laws of 
1889, being Comp. Laws, Sec. 7219, and ren- 
cered the policy illegal and void. 


Policy Was Never in Force. 


? 


2. Defendant's policy never was in force, 
for the reason that it contains a provision, 
that payment of premium to any person in ex- 
change for the official receipt of the company 
will not be recognized by the company, or 
deemed a valid payment, and the application 
provides that any policy issued upon this 
application shall not go into effect until the 
first premium has actually been paid in cash. 
during the life time and good health of the 
epnlicant. No such receipt was given to the 
defendant. nor has he ever paid the first 


premium in cash, though the evidence shows 
that the company received said premium, less 
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the agent’s commission, 
and issued the policy. 


Contention of the Defendant. 


3. Defendant contends that the policy is 
void for the further reason that his age is 
stated as 55 years in his application, when he 
was in fact 58 years of age, and so informed 
the agent. He says he called plaintiff's atten- 
tion to it when he delivered the policy, and 
told him that “he did not think the policy was 
any good because of the age.” Plaintiff de- 
nied this testimony, and testified that the de- 
fendant did not inform him that he was born 
in 1838, also that the policy was a receipt for 
the first premium. 

It appeared upon the trial that the insur- 
ance company went out of business in 1900, 
and that its affairs are being closed by a trust 
company. 


Circuit Court Held to Be in Error. 


The learned circuit judge 
question to the jury, viz. 

1. Whether the plaintiff was a party to the 
alleged misrepresentation of his age. 

He instructed them that the note was not 
void by reason of the violation of the statute, 
C. L, see: 7am. 

In this we think he erred. The contract of 
insurance was prohibited by law, and the act 
of making it was a penal act. The contract 
was, therefore, illegal, and being so, the con- 
sideration for the nete failed. State Ins. Co. 
vs. Strong, 127 Mich., 347; Citizens Life Ins. 
Co. vs. Comr. Ins., 128 Mich., 86. 

It is said that the point should have been 
pleaded. If there would otherwise be force in 
this point, it is avoided by the rule that it is 
the duty of the court sua sponte to take no- 
tice of illegality. 


from the plaintiff, 


submitted one 


Richardson vs. Buhl, 77 Mich., 632. 

Oscanyan vs. Win. i Ams. Co., 103, 
U. S. 261. 

The judgment is reversed with costs of 


both courts, and there is no occasion for a 





new trial. Carpenter, J.. took no part in the 
decision. The other justices concurred. 
MANHATTAN FIRE SCANDAL. 
John B. Stanchfield, counsel for Daniel 


who, as president of the Manhattan 
Fire Insurance Company of New York, was 
indicted with Vice-President William M. 
Hahn of Mansfield, O., for alleged larceny of 
$39,500 of the company’s money, has made 
an offer to District Attorney Jerome of New 
York to permit Myers to plead guilty and 
confess. Jerome refused to take Myers as a 


: 
Meyers, 


state witness. Myers’ counsel then asked 
Jerome to consent to a suspension of sen- 
tence, but this request was also refused. 


Stanchfield then asked if Myers could be at 
liberty on bail from the time he made his 
plea until sentence is imposed. To this propo- 
sition Jerome agreed, and it is believed that 
the recorder will consent. 

It will be remembered that Myers and Hahn 
were indicted just after the failure of the 
Manhattan Fire, the company’s liabilities be- 
ing $600,000 and assets almost nothing. Myers 
then lived in Cleveland, went to New York 
immediately and was arraigned and bail ac- 
cepted. Hahn fought extradition and his case 
is still tied up in Ohio courts. 

Detective Sergeant Nicholas C. Brindley of 
the New York city police has been at Mans- 
field, O., and at Columbus, O. In the latter 
‘ity he had an interview with Governor Nash, 
iresumably in regard to the extradition of 

Jilliam M. Hahn, former state insurance 
‘ommissioner, who was indicted with Daniel 
\lyers of Cleveland for larceny of $39,000 in 

nection with the defunct Manhattan. From 

olumbus it is reported that the detective went 

» Cleveland. 





On January 1 the local agency business of 
Parker & Aleshire and the brokerage business 
i H. M. Gardiner at Chicago will be com- 
ined under the firm name of Parker, Aleshire 
Gardiner, the new firm representing, as 
le agents and managers for Cook county, 
.e National Union, German-American and 
‘Monongahela, all of Pittsburg. 





Our morocco document cases, 10x4% (closed), 
ost 75 cents, 





SCHEME OF A NEW MUTUAL. 


" AMERICAN MANUFACTURERS TOSTART 


Secretary McCormick Is Addressing Business 
Men of the West to Interest Them 
in the Plan. 





Mutual Fire 
of Indianapolis is now 
taking up the matter of its organization and 
pushing the work with considerable vigor. 
incorporators are: D. M. Parry, 
the National Association of Manufacturers, 
Indianapolis; C. C. Hanch, of the Nordyke 
& Marmon Company, Indianapolis; M. S. 
Blish, of the Blish Milling Company, Sey- 
mour, Ind.; Thomas E. Egan, of the J. A. 
Fay & Egan Company, Cincinnati, O.; F. C. 
Nunemacher, railroad and _ bank printing, 
Louisville, Ky.; Frank A. Huber, of the 
Huber Manufacturing Company, Marion, O.; 


The American Manufacturers 
Insurance Company 


The 
president of 


E. E. Perry, secretary, Indiana Millers Mu- 
tual, Indianapolis; C. C. Carter, fire insur- 
ance, Indianapolis; A. F. McCormick, secre- 


tary Springfield Underwriters Mutual, Spring- 
field, O.; A. Hirshheimer, president La Crosse 
Plow Company, La Crosse, Wis. 


Letter Sent to Manufacturers. 


The following letter is being sent out to 
manufacturers : 

“The apparent inability of fire 
companies to furnish the manufacturer with 
adequate protection at reasonable rates has 
resulted in a movement toward the organiza- 
tion of a mutual fire insurance company, 
which will to some extent meet our demands 
and in a measure act as a governor for other 
companies in the establishment of rates. 

“The American Manufacturers Mutual Fire 
Insurance Company will be operated on the 
plan of the New England mutuals, except that 
it will not confine itself to ‘sprinklered’ risks, 
and, as is indicated by the name, it is the pur- 
pose to insure only the interests of manufac- 
turers. 


insurance 


Say Too [Much Burden Has Been Borne. 


“We do not charge stock companies with 
extortion, but we insist that the manufacturer 
has been bearing more than his proportionate 
share of the burden. Located in the outskirts 
of cities and towns, with few physical ex- 
posures, for years he has been compelled to 
pay for conflagration losses in the congested 
districts of cities. We believe that in class 
insurance we can eliminate much of the 
physical, and can practically control the moral, 
hazard, and since this organization is not for 
individual profit the insurance will be sold 
at cost. 


Premium Notes to Be Taken. 


“Policies will be written for a term of five 
years, and the applicant for insurance will be 
required to deposit a note c¢ vering five annual 
premiums. On delivery of policy a cash pay- 
ment will be required and the policyholder 
thereafter will be called upon for further 
amounts sufficient to meet the legitimate needs 
of underwriting. The note will be non-trans- 
ferrable, will not bear interest, and the as- 
sured’s total liability will be limited to the 
amount named therein. 


Amount of Exposure Named. 


“We feel that every manufacturer owes it 
to himself to encourage this enterprise, and 
we therefore enclose application blank, which 
we hope you will fill out, sign and return. 
Just as soon thereafter as possible a_ personal 
inspection of your plant will be made. It is 
vot our intention to expose ourselves to a 
loss of more than $10,000 in any one fire, but 
under proper distribution of the hazard we 
will frequently be able to accept insurance 
beyond that amount. With this understand- 
ing, please give us an application for the 
largest possible line, enclosing forms and, if 
possible, diagram of plant. 

“Perhaps at this time you are not in the 
market. That need not prevent you from 
signing an application for our line of $10,000, 
which can be filled as rapidly as you have ex- 
pirations. At least, let us hear from you 
as to whether or not the movement has your 
approbation and support.” 








OINTERS 


FOR THE LOCAL AGENTS, 











A man who is steadily building up a good 
local agency recently related his experience in 
getting a start in the insurance business. 
of his problems and the way he solved them 
may for other 


Some 


contain pointers men in the 
business. 

“When I first started,” 
all I had to do was to 
companies I represented, 
would pour in. It didn’t take long to disprove 
that theory and I began to see that I would 
have to hustle to get any business. I started 
out to write all my friends. They met me 
cordially, promised me all their insurance and 
gave me the expirations on their policies. 1 
made notes, of course, and solicited the busi- 
ness as the dates came around, but I never 
got there early enough. The other fellow 
wasn’t asleep and he usually had the new 
policy delivered before I appeared on the 
scene. However, I didn’t know any other way 
for a beginner to get business, and began to 
extend my circle of acquaintances and kept on 
getting expirations, and in time got some busi- 
ness. All the information I gathered has been 
useful to me since, although results came 
slowly at first. 

“T soon had a mass of information that 
wasn't in very good shape, and had to devise 
a system for keeping track of it. The handi 
est thing I found was a large out-of-date diary 
that I got for a small sum. It gave one page 
to each day in the year and I entered all my 
information under the proper dates. I use the 
card system now, but'a diary is as good as 
anything for a small beginner. For policy 
records I soon discarded the unwieldy, bulging 
registers. I keep a duplicate of each daily 
report, and file all the business of each cus- 
tomer in one envelope, the envelopes being 
arranged in alphabetical order. I still keep a 
numerical record of policies in a small regis- 
ter and this serves as a copy of the account 
current. I also make a memorandum of what 
each policy covers, so that if the daily is mis 
placed I still have enough information to make 
out a new policy at expiration. I like the 
duplicate daily renorts because they have so 
much room for information that I like to keep 
track of. 

“When I first started in TI thought the com- 
panies were exceedingly unreasonable. I could 
not understand why the A. B. C. would carry 
more than a $1,000 on Smith’s planing mill and 
wouldn’t write Jones’ laundry at all, while the 
K. I. X. write $1,500 on the laundry and 
wouldn't touch the planing mill. Another 
thing I couldn’t understand was whv when a 


said he, “I thought 
advertise the strong 
and the applications 


rate had been promulgated, and the moral 
hazard was first class, some companies 
wouldn't accept the business at that rate. I’m 
not satisfied yet on that point, but the agent 
who lets those things worry him will soon 
have gray hairs. I think it explains whv so 
many agents speak of a company as ‘she.’ ” 


SVEA WILL WRITE FIVE-YEAR BUSINESS. 
The Svea 
authorized its 
in the 


Insurance has just 


accept five-year risks 


Company 
agents to 
United States. The company heretofore 
has been issuing policies for no longer period 
than three years and has consequently lost con- 
siderable choice business. The action is prob- 
ably significant of the changed attitude of for 
eign United 
It shows that whatever doubts the com- 
pany may have had before, it has now decided 
to remain permanently in this country. 


companies toward States busi- 


ness. 








SECURES THE NEW BRUNSWICK FIRE. 
Bremer, Du Ring & Pinkney Co. of 
New York been 
tives of the 


Four, 
have appointed representa- 
New Brunswick Fire for United 
States for surplus lines. 
years old and it is a valuable concern 
for the firm. R. G. Tennant of Chicago 
secures the company for the West, 
to the New York firm. 


This company is 
seventy 


reporting 





We have a ten-year pocket expiration book for 
25 cents. 


Field men should try our authorization slips. 
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AS SEEN FROM CHICAGO. 


TO BETTER ELECTRICAL CONDITIONS. 

It is expected that the National Electrical 
Inspectors Association, which was organized 
last July, at a meeting in Detroit, when the 
National Electrical Contractors Association 
held its convention, will be able to accomplish 
something in the way of better electrical con- 
ditions. The inspectors association will only 
include municipal and underwriters’ electrical 
inspectors. W. T. Bennallack, electric in- 
spector for the Michigan Inspection Bureau, 
is president of the National Inspectors As- 
sociation. James B. McCarthy, city electrical 
inspector for Detroit, is secretary and treas- 
urer. At the convention representatives were 
present from Ohio, Pennsylvania, New York 
and Michigan. It has been decided to en- 
deavor to arrange a meeting some time pre- 
vious to the annual meeting of the Under- 
writers National Electrical Association, which 
is usually held in New York City the early 
part of December. One of the main objects 
is to secure a more uniform interpretation of 
the National electrical code, and in a general 
way endeavor to improve the standard of 
electrical construction throughout the country. 
It is proposed to extend the membership of 
the association by getting various municipal 
and insurance electrical inspectors interested. 





++ ++ 
INCREASES ITS UNDERWRITERS. 

The Federal Lloyds .of Chicago has in- 
creased its underwriters to thirty. This 
Lloyds is regarded as one of the best in Chi- 
cago, being composed largely of lumbermen 
and ship owners. The statement of the com- 
pany as of November 1 shows deposits by un- 
derwriters, $15,000; premiums collected, $14,- 
024; interest on deposits, $63. Its total lia- 
bilities are $11,750. It states that its cash re- 
sources for payment of losses and return pre- 
ums are $33,625. It calculates its net surplus 
at $21,874. 

++ 
PROMOTION FOR M. P. VORE. 

As has been generally known, M. P. Vore 
was slated to succeed James F. Joseph as 
assistant manager of the Manchester. His 
appointment is now officially announced. Mr. 
Vore was Illinois and Iowa state agent, being 
the oldest field man in point of service with 
the company. He has made a splendid record 
in the field and is well equipped for his new 
duties. Mr. Vore is president of the Illinois 
State Board and has tendered his resignation. 
However, it is hoped by the members that they 
can induce him to serve out his term. 

++ ++ 
OPERATIONS OF LARGE AGENCIES. 

There seems to be a tendency, following the 
schedule system of rating, for the large agents 
in the leading cities to go out after big lines 
anywhere in the country. The agents, being 
in close touch with the rating authorities and 
being able to master the schedules more ac- 
curately than perhaps would be the case with 
many of the agents in smaller cities and 
towns, are thus able to show the assured 
where improvements can be made to reduce 
the rates. The larger agents in Chicago, for 
example, are getting out after heavy lines, not 
only in their own city but outside, and are 
having specialists to look after this part of 
the work. These specialists are thorough in- 
spectors, understanding the details of the 
schedules and can talk with the utmost intel- 
ligence to the assured. They must necessarily 
leave an impression and the assured, feeling 
that these men understand their business, seem 
willing to let them look after their insurance. 
The schedule system of rating-opens the way 
for the capture of lines through these methods. 
The large agents are seeking the sprinkled 





lines in different parts of the country and are 
having sprinkler experts soliciting the busi- 
ness. If the local agency finds that it cannot 
handle the line satisfactorily it may place it 
through the Western Factory Association or 
some sprinkler syndicate and get a rake-off 
on the commissiqn. 
at +t 
STRAIGHT MEETS WITH SUCCESS. 

H. J. Straight, manager of the Merchants 
Exchange and Underwriters Exchange of Chi- 
cago, is meeting with success on his plan. 
The Underwriters Exchange writes only 
sprinkled risks, while the Merchants Exchange 
writes other risks under good fire protection. 
These concerns are not Lloyds, but work on 
the mutual plan, except that they are not in- 
corporated, and instead of assessments, a cash 
deposit, on which interest is paid, is required. 
The business is carefully selected, only two 
or three subscribers having a commercial rat- 
ing as low as $200,000. 





SPRING GARDEN ANNEX IS STARTED 


The announcement is now formally made of 
the new surplus line annex of the Spring Gar- 
den of Philadelphia. The annex will be man- 
aged by J. S. Frelinghuysen of the New York 
firm of Jameson & Frelinghuysen, and will 
issue an “Insurance Underwriters Policy” of 
the Spring Garden Insurance Company. It is 
expected that this annex will be conducted on 
the same lines as the Globe & Rutgers, which 
is owned by Mr. Frelinghuysen’s partner. The 
Globe & Rutgers appoints a manager for each 
State, with no local agents, and picks up sur- 
plus lines on target risks at the highest rate 
the assured will pay. It also writes choice 
risks below the tariff, if the line is large enough 
to make a good premium, but it prefers high- 
rated business that other companies decline, 
and frequently charges more than the advisory 
rate. It writes $50,000 on lumber and large 
lines on coal docks and packing houses, and 
has no prohibited list. It has been a great 
money-maker and it is said that Mr. Freling- 
huysen is ambitious of duplicating his partner’s 
success. 





INDIANA AUDITOR AND WILDCATS. 


State Auditor David E. Sherrick of Indiana 
has started his expected crusade against vis- 
ionary schemes that promise everything and 
pay nothing. He outlines vigorously the pol- 
icy he will pursue: “I propose to pursue re- 
lentlessly the promoters of all such schemes 
until I succeed in driving them from the State 
of Indiana. I can look complacently on Wall 
street speculators without a care as to who is 
worsted, but when it comes to schemes to se- 
cure the money of the small wage-earner by 
enterprises that look plausible on their face, 
but that are impossible of fulfillment, it is 
time to act, and I feel it my duty to go as 
far as the law will permit in exterminating 
them.” 





The American of Newark may erect a build- 
ing of its own at Rockford, III. 


SPECIAL AGENT 


WANTED-—Special agent for Cook County 
and Illinois, one with either County or 
Illinois experience preferred. Give experi- 
ence and full information. Address ‘‘H.,’’ 
care THE WESTERN UNDERWRITER CO., 
164 La Salle Street, Chicago. 














DON’T FORGET OUR- 


“AGENTS LETTER” 


THOMPSON & CO. 

FIRE INSURANCE STENOGRAPHERS, 
TYPEWRITERS AND MIMEOGRAPHERS. 
Phone Central 5017. 1016 New York Life Building. 

CHICAGO. 





QHIO AND WEST VIRGINIA. 


PINK SLIP ADVANCE FOR WHEELING. 











Conditions in the West Virginia City that Led 
to the Recent Action by Insurance 
Companies. 





The inauguration of the new rates in Wheel- 
ing, W. Va., on the first of the month, to- 
gether with the simultaneous announcement 
of a “pink slip” advance on December 1, 
seems to have stirred up the animals. A mass 
indignation meeting was held on the evening 
of the oth, during which, outside of “cussing,” 
not much seems to have been accomplished. 

As has been stated heretofore, the water- 
works and water mains of Wheeling were the 
subject of adverse criticism in the town re- 
port of J. E. Brown, the West Virginia man- 
ager of the Ohio Inspection Bureau. It seems 
that the pumps are fit for but little other than 
the scrap pile, while the mains, under test, 
burst under a direct pressure. The city em- 
ployed an expert, L. E. Chapin, who virtually 
said everything was all right, while the super- 
intendent of waterworks reported the full 
capacity of the reservoir at 3,600,000 gallons; 
average capacity, 2,400,000 gallons. The ex- 
treme pumping capacity amounts to 25,000,000 
gallons daily, with an average of 14,000,000 
gallons pumped daily, while, to the detriment 
of the machinery, 19,000,000 gallons can be 
forced through the service or discharge pipe. 

The special committee appointed from the 
lccal board of trade presented a report em- 
bodying such facts, together with a few re- 
marks on the fire record of the city and a de- 
scription of a “mercantile standard building,” 
and recommended the appointment of a com- 
petent building inspector. It was also urged 
that a committee be appointed to secure a list 
of “non-board” companies, which, it is sup- 
posed, are those not subscribers to the bureau. 
A committee of five was appointed to look into 
the advisability of organizing local fire insur- 
ance companies. The legislative committee 
was also instructed to secure the repeal of the 
“obnoxious re-insurance law.” 


The “pink slip’ advance was based on the 
recommendation of Expert Chapin, which pro- 
vided the following items and was urged by 
the waterworks committee of the city council: 
Changes 


in condenser pump valves and 


TG DD «x b.vhns0 06 stsesiaawewss 3,000 
New wet well and suction connections.... 10,000 
New force main up to Eighth street...... 73,000 

ME <g:ekSinsacn ane comees mew agaseee $86,000 


It was finally decided that until such im- 
provements were made an additional charge 
equivalent to 20 cents per $100 of insurance 
on all risks in the congested district and upon 
al} special hazards, and 10 cents per $100 on 
all other risks, be made. This is to take effect 
upon all policies written or renewed on and 
after December 1, 1903, “with a further pro- 
viso that upon the completion of the main, if 
completed within 120 days from December 1, 
1903, one-half of these charges will be abated 








COMPANY WANTED. 


Wanted—tIn Barnesville, Ohio, a non- 
union fire company to write a nice line 
of preferred risks and some outside busi- 
ness. Address BOX 138. 














SPECIAL AGENT. 


WANTED POSITION AS SPECIAL AGENT. 
Familiar with law, losses, electricity, me- 
chanics and inspections. Address ‘‘R. T.,’’ 
Care THE WESTERN UNDERWRITER 


CO., 164 La Salle Street, Chicago. 
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in full and the remainder to be lifted on com- 
pletion of the pump.” 

This action having been unanimously 
adopted by the local board of Wheeling, some 
of the individual agents began whining to the 
‘ompanies, one of the most urgent succeed- 
ing in drawing the following letter from the 
president of a prominent Pennsylvania com- 
pany. 

“Since dictating our respects to you this 
morning in the matter of deficiency in water 
supply and advanced rates for the purpose of 
irresting public attention, and securing the 
necessary legislation, we have come in pos- 
session of a copy of the Wheeling Intelligencer, 
which doubtless reaches us from your hands. 
We find great interest in reading the article, 
‘Local Company May Take All City Risks,’ 
and doubtless the subject will lead on to great 
good for your public welfare. 

“The spirit of the meeting, as indicated by 
press reports, reminds the writer of a similar 
meeting held in this city, in which all trade or- 
vanizations were invited to protest against 
the advance of rates promulgated by the un- 
derwriters association, of which the writer 
was a member. The subject was discussed in 
all aspects of the question and the meeting ad- 
journed to hear the report of committee and 
recommendations, to which the subject was 
sent. 

“The result of the agitation was the instal- 
lation of over seven miles of high-pressure 
water pipes, with independent pumping sta- 
tions, until now this city, with its enormous 
development of recent years, has probably the 
best equipped waterworks department of any 
in this great country. 

“The seeming indignation of the citizens was 
turned, on calm reflection, to terms of hearty 
co-operation with the underwriters, and to the 
several trade organizations the underwriters 
are indebted for legislation that led to the 
best building laws, procured by their last win- 
ter’s legislation, that the city has ever had. 

“TI am wondering whether this may not be 
the result in your city. It is not rates that 
the insurance corporations want, but safety 
of risks, and safe risks mean absence of losses 
and absence of losses means lower rates. The 
underwriters of this city perhaps rendered no 
greater service than when they aroused in- 
terest of the premium-payers to the point of 
self action and protection, and if a similar 
result should obtain in your city the under- 
writers, above all others, should receive words 
of commendation instead of condemnation. 

“Your city cannot afford the experience of 
a conflagration, nor do the companies want 
risks with this possible contingency confront- 
ing their underwriting affairs. We hope the 
outcome of the agitation will be along the 
lines of the underwriters’ recommendations, 
and the eventualities of lower rates with 
greatly decreased chance of loss.” 





FIREBUGS STILL IN OBERLIN. 
The firebug is at work in Oberlin, O., again. 
‘wo more fires occurred last week. The 
iouse owned and occupied by Mrs. Welsh was 
lestroyed, with all its contents; loss about 
Soo, partly insured. The same _ peculiar 
‘ture about the fire being all around the 
ilding before being discovered was notice- 
e, as in the fires that occurred in Oberlin 

\ugust and September. 
at ++ 

COMMITTEE VISITS BUCYRUS. 
ursuant to a call a committee of Ohio fieid 
met at Bucyrus, Ohio, to take up the sit- 
n there, together with A. P. Ross, man- 
of the Ohio Association of Local Fire 
rance Agents. Of the forty-two compa- 
doing business in Bucyrus, fourteen were 
r sented. After a general discussion of the 
s! tion the field representatives withdrew to 
the local agents to consult with Mr. 
R In this connection a committee con- 
Si ag of Messrs. Winwood, of the Phoenix 
0: ‘artford; Lyman, of the Royal; Huggard, 
( e Springfield, and Bonar, of the North 
A rica, was appointed to confer with Man- 
ag Sellers, of the Ohio Inspection Bureau, 
ai obtain any possible corrections in the ad- 
y tariff recently promulgated. This com- 


a ae | 


= “nth 





mittee was also empowered to confer with the 
local agents after their meeting, and act. At 
a subsequent meeting, held on the same day, 
it was agreed by all the local agents, with the 
exception of Mr. Richards, who was not pres- 
ent, to request Mr. Sellers to visit the city at 
once and revise present advisory tariff, and 
that, subsequent to such revision, the agents 
agreed to obtain and abide by such rates in 
every instance. 





AGENT WRITES OF ELYRIA AFFAIRS. 





Charges Bad Practices Against Board Mem- 
bers—Dailies Withheld from Stamping 
Office—Companies Out of Line. 





Elyria has been a sore spot on the insurance 
map for some time and all efforts to effect a 
permanent cure have been unsuccessful. That 
at least one agent is much dissatisfied is shown 
by the following letter: 

“Bad practice has been the rule at Elyria 
for some time among some of the fire insur- 
ance agents. F. A. Smith, with the Germania, 
has not sent any of his daily reports through 
our stamping office for about a year past, and 
is writing business at any old rate. W. B. 
Johnson, who was one of the organizers of 
our stamping secretary system, has never, any 
thirty consecutive days since the stamping sys- 
tem has been established, sent all of his daily 
reports to the stamping secretary. For the 
past two months he has made a practice of 
only sending part of his daily reports through 
the stamping secretary. The Buffalo German, 
Buffalo Commercial and the Northwestern 
Underwriters seem to be upholding him in 
this way of doing business, as the secretary of 
our association has written the above compa- 
nies in regard to his actions, and they do not 
seem to be inclined to remedy the matter. C. 
A. Lord has refused to send the daily reports 
to the stamping clerk for the Orient, and he 
has written a number of dwellings in the past 
sixty days at rates of twenty-five to thirty- 
five cents for three years. He also claims that 
three of these dwellings were brokered to him 
by the president of the association, Mr. Pom- 
eroy. The stamping secretary states that he 
finds it impossible to do anything with the 
Germania, Buffalo German, Buffalo Commer- 
cial, Northwestern Underwriters, the Orient 
and the Newark, and at present there is a 
strong feeling among the agents who are send- 
ing their daily reports through the stamp 
clerk to withdraw from the board, and to have 
a rate war, as they feel it would be useless 
to call a meeting and try to straighten out 
matters, as this has been done a number of 
times before. Mr. Johnson has agreed at dif- 
ferent times to send all of his daily reports 
to the stamp clerk, and to be good, but his 
word has never lasted for thirty days at any 
one time.” 





OHIO FIRE APPOINTMENTS. 


4#tna—Emmett F. Garrison, Kent. 

Agricultural—John Willis, Ironton. 

British America—Sevelus A. Palmer, Marietta; 
Albert S. Bloomer, Wauseon. 

Citizens, Mo.—Driver Bros., Lima; Emmett F. 
Garrison, Kent. 

Commercial Union—Pursell & Williams, Piqua. 

Continental—Orren BE. Curl, West Mansfield. 

Fire Assn.—Wm. Chapple, Sylvania; Sey- 
mour; M. Frayer, Jefferson; Wm. J. Wright, To- 
ledo; E. F. Garrison, Kent; John Breidenstein, 
Minerva; Banner M. Allen, Mt. Vernon. 
; Firemens, Newark—Francis W. Robinson, Cleve- 


and. 

Firemens Fund—S. M. Frayer, Jefferson; Stace 
& Krauth, Hamilton; Nuhn & Trintor, Vermilion ; 
A. A. Lee, Painesville. 

German Alliance, N. Y.—Pursell & Williams, 
Piqua; J. F. Wagner, Fremont. 

erman American—Pursell & Williams, Piqua. 

Germania, N. Y.—Hyde & Loub, Leipsic; Pur- 
pus & Siewert, St. Marys; William R. Walker, 
Batavia; George Sauer, Cincinnati; O. W. White, 
Plain City. 

Greenwich—Kenty & Baxley, Lisbon; Driver 
Bros., Lima; Iliff S. Young, Lancaster. 

Hartford—Amos & Swope, Glouster; James O. 
Dixon, St. Clairsville; Orlando R. Taylor, Pleas- 
ant City; J. R. Mason & Co., Fostoria. 

Home, Cal.—Driver Bros., Lima; Stace & 
Krauth, Hamilton. 

Indemnity, N. Y.—Driver Bros., Lima. 
London Assurance—S. A. Palmer, Marietta. 
Mechanics, Philadelphia—John Cooper, Mt. Ver- 


non. 

National, Hartford—Noggle & Barton, New 
Madison: George E. Strock, Mansfield. 
a Hampshire—Osborne, Greer & Wright, To- 
ledo. 
North German, N. Y.—McKesson & Cone, To- 
ledo; Shovar & Rohrs, Toledo. 





Norwich Union—J. R. Mason & Co.. F 
Palatine—Pursell & Williams. Piqua. — 


Pennsylvania—Seld d ; y 
Lanee, — en A. Reed, Oberlin; Ray M. 
*henix, London—Driver Bros., Lima 
_ Sea & Lake, Chicago—McGervey &I Ss 
Xenia; W. E. Guthrie, Zanesville. a, eee 
Sun, Eng.—Atwill & Witker, Toledo. 
Union, Philadelphia—John B. Carr, Alliance. 
Western, Toronto—J. R. Mason & Co., Fostoria. 


++ ++ 
ENTER STARK COUNTY BOARD. 
It is announced that Armstrong Bros., 
Scranton & Cole, Galbreath & Heacock and 
J. E. Wilhelm of Alliance have joined the 
Stark County (O.) Association of Local Fire 
Insurance agents. This leaves only three out 
of the board, and it is hoped these will soon 
see the error of their ways and unite with the 
good people. 
++ ++ 
AKRON SHORT OF WATER. 

Chief Mertz, of the Akron fire department, 
has been investigating the condition of the 
water supply in the eastern part of the city 
and found that the pressure is dangerously 
low. He says that part of the city is prac- 
tically without fire protection. He hopes the 
city will compel the waterworks company to 
increase the supply, but until the supply is 
increased a number of large manufacturing 
plants and hundreds of dwellings are in a 
perilous situation. 

++ ++ 

DELAWARE AND RELIANCE ARRANGEMENTS. 

No successor to George T. Wilson has yet 
been appointed by the Delaware and Reliance. 
It is understood that Manager Kemp will take 
time enough to secure such a man as he wants. 
Meanwhile Executive Special Agent John W. 
Brooks is looking after the field. Edward O. 
Schade, who has represented the companies 
at Cleveland, has been made Cuyahoga county 
manager and is looking after the inspections 
in that county. 

++ ++ 
WESTERN RESERVE’S PROGRESS. 

The Western Reserve Insurance Company 
is writing all the business it wants to. Indeed, 
Secretary Gooch says the main effort is to 
keep from writing too much. Much of the 
business is preferred, and while it is very 
nice to have, it will tie up reserve so long 
that it has its serious disadvantages for a 
young company. The company will probably 
confine its business to Cuyahoga county for a 
year yet. 

++ ++ 
GRAIN ELEVATORS IN TOLEDO. 

Fall grain is now coming into the Toledo 
elevators. The agents still have difficulty in 
getting sufficient insurance and have to resort 
to surplus liners. The houses are in fairly 
good shape, although cleaning is done in all. 
One house is vacant. Superintendent Walling 
of the Toledo Bureau is endeavoring to get 
some of the houses to put in sprinklers and 
establish cut-offs in belt shafts. Toledo as a 
grain center is on the wane, the business go- 
ing to Chicago and Buffalo. 

++ ++ 
BOARD IN EXCELLENT CONDITION. 

The Summit County Branch of the Ohio As- 
sociation of Local Fire Insurance Agents held 
its annual meeting on November 10. The fol- 
lowing officers were elected for the coming 
year: Col. J. C. Bloomfield was re-elected pres 
ident for the fifth time; F. M. Cooke of the 
Bruner, Goodhue & Cooke Company, was 
elected first vice-president; Chas. Herberich, 
of D. Herberich & Co., second vice-president ; 
S. P. Hartzell was re-elected secretary and 
John Motz, of Motz & Myers, was re-elected 
treasurer. The executive committee was 
chosen as follows: H. M. Hollinger, of 
Brouse & Hollinger; W. C. Hall, of The Hall- 
Harter Agency Company; B. M. Hastings; 
Geo. Memmer, of John Memmer & Son; E. D. 
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Coates, of Hale & Coates; and L. H. Amer. 
The secretary reports the association in a 


flourishing condition, in better than it 
has ever been. 
+e ++ 

WASHINGTON COUNTY BRANCH OFFICERS. 

The Washington County Branch of the Ohio 
Association of L@tal Fire Insurance Agents 
held its annual méeting at Marietta last week, 
when the following officers were elected for 
the coming year: Ed. Flanders, president; B. 
B. Putnam, vice-president, and C, J. Gardner, 
and treasurer. The executive com- 
mittee will consist of Ed. Flanders, Henry 
Weis and Henry Roeser. A_ banquet will 
probably be given soon. 


fact, 


secretary 





OHIO AND WEST VIRGINIA NOTES. 
F. A. Kearcher of Youngstown, O., gets the 
Teutonia of Louisiana. 


M. E. Cleveland and I. D. Heffner have 
purchased the agency of LaBar & Wilson at 
Ironton. 


John E. Carr succeeds C. C. Davidson as 
the Alliance (O.) agent of the Union of 
Philadelphia. 


John R. Mason, local agent at Fostoria, O., 
has formed a partnership with his solicitor, 
Ray M. Lance, under the firm name of J. R. 
Mason & Co. 


John Willis has purchased the agency of 
Arthur W. Hall at Ironton. Mr. Hall was 
unable to continue in the business on account 
of poor health. 


At the tri-state convention of vehicle deal- 
ers, which was held at Cincinnati last week, 
it was decided to launch a mutual fire insurance 
company. shortly. 


The North German appointed Shover & 
Rohrs its Toledo (O.) agents on the 2d, and 
on tre 6th piaced a second agency with Mc 
Kesson & Cone of the same city. 

Ralph Hathaway of Attica has become a 
partner to W. D. Pearce in the latter's insur- 
ance business at Clyde. The new firm will be 
known as Pearce, Hathaway & Co. 


The Columbus (O.) fire department is con- 
templating adding an aerial truck of the latest 
pattern to its equipment. The Seagrave com- 
pany will exhibit one, which, if accepted, will 
be delivered January 1. 


The fire which destroyed the rug factory of 
L. M. Ferguson at Columbus, O., on the 7th, 
resulted in $2,000 damage. Of the four pol- 
icies, amounting in all to $4,500, two were in 
the Anchor, one for $1,000 and one for $500. 
These policies were placed by Mead, Jr., & 
Priest at a rate of $32.50, the regular rate 
being $34.50. 


Since the 17th of last September the friends 
of A. G. Sanderson of the A&tna have been 
wondering the reason for his suddenly blos- 
soming out with a new outfit. The old famil- 
iar grip disappeared, a natty new one taking 
its place. All was explained by a suit (not 
worsted) filed on the 14th against the Plaza 
hotel of Piqua, O., for $5,000, for the loss of 
his property. It is stated that Mr. Sanderson 
is now busy filing an inventory of the con- 
tents of the lost grip. 





MICHIGAN NOTES. 
It has been reported by special agents that 
the wiring in Post Tavern, Battle Creek, is 
in bad shape. 


Geo. B. Sedgwich of Ishpeming is doing 
independent adjusting in addition to his local 
agency work. 


City Electrician Worden is said to be doing 
thorough work at Jackson in the inspection 
of electric wiring. 


Paw Paw is given better fire protection than 
ever before through the sinking of a big well 
at the water works plant. 


The Gamewell fire alarm system has just 
been installed at St. Clair, with fourteen alarm 
boxes, includine an individual one at the plant 
of the Diamond Crystal Salt Company. 





Bills have been introduced in both houses 
of Congress to close the mails to wildcat com- 
panies. 





UNDERWRITING IN MICHIGAN 


GLENS FALLS AND RATES IN DETROIT. 








Manager Whitlock States that Any Deviations 
on Part of His Agents Will Be Promptly 
Corrected. 


It is stated that the rate-cutting charged 
against the Glens Falls at Detroit was an error 
of the agent, and that the cut-rate policy has 
been canceled. When the risk was first written 
the rate was 65 cents for three years, and 
when the policy expired it was renewed at 
the same rate without inspection. The dwell- 
ing had, however, been converted into a store, 
on which the rate was $1.25. The error was 
brought to the attention of Manager Whitlock 
of the Glens Falls by a Detroit agent, and was 
immediately corrected. The agent’s letter was 
not an example of courtesy, and while Mr. 
Whitlock thanked him for the information, it 
is certain the agent did not read the reply 
before the local club. 

In a letter to his Detroit special agent, 
Charles G. Olds, Mr. Whitlock stated the 
Glens Falls’ position. He says that the Glens 
Falls does not cut rates anywhere, and cer- 
tainly will not at Detroit, where rates are too 
low already. He says that Glens Falls agents, 
like others, are liable to err, but mistakes will 
be corrected whenever discovered. In his let- 
ter to the member of the local board he took 
the same position, and said: “When you dis- 
covered an error in rate all you had to do was 
to advise us, and receive our thanks. Any 
time you discover a policy in the Glens Falls 
Insurance Company at anything below the cor- 
rect advisory tariff, all you have to do is to 
advise us and receive our assurance that one 
of two things will occur, the agent will be re- 
quired to correct the rate, or the policy will 
come up.” 

From this it is claimed that the Glens Falls 
cannot be counted a disturber at Detroit. It is 
said to be the practice of some members of 
the local club to use the outside companies 
to hammer down rates. The local agent of 
the Glens Falls has evidence of at least one 
case where that company is getting the tariff 
rate of 90 cents, while at least two board com- 
panies are on at 75 cents. 

This is the Glens Falls’ side of the case, but 
local agents claim it is hardly borne out by the 
actual conditions. Half the local agents iu 
Detroit claim they can cite cases where the 
Glens Falls is on at less than tariff. One 
agent claims that he has personal knowledge 
of at least a dozen such cases. It may be 
that the Glens Falls does not cut wantonly, 
but the agents say very few risks are secured 
by board agents when the Glens Falls is bid- 
ding. The principal way of cutting seems to 
be to write mercantile buildings for three 
years at twice the annual rate, while the 
board rate is two and one-half times the annual 
premium. Both the Germania and Glens Falls 
write business property for five-year terms. 





HURRY PAW PAW RATES. 

It is stated that the rates at Paw Paw are 
in bad shape, and the inspection bureau has 
been requested to hasten the rerating of the 
town. 

++ ++ 


MICHIGAN FIRE APPOINTMENTS. 


Cooper, O.—A. H. White, 
Citizens, Mo.—D. W. 
Concordia—A. L. Smith, Howell. 

Commercial Union, Eng.—G. W. Rowley (suc- 
ceoding Eaton County Loan & Realty Company), 
Charlotte. 

Commercial Union, N. 
ceeding Kelley 
bor. 

Glens Falls—Wilder 
Theo. Merrill, 
well. 

Law 
lac. 

Lafayette 
a. F 


Hudson. 
Chase, Midland. 





Y.—Kelley & Sisson (suc- 
& Byam Company), Benton Har- 


& Simpson, 


Battle Creek ; 
Kalamazoo; J. H. 


Bostwick, Plain- 
Union & Crown—Beaver & Diggins, Cadil- 


Fire—H. F. 
Humphrey, 


Burtch, Big Rapids; 


Cheboygan; G. W. Wilmot, Fen- 





ton; E. A. Kemp, Greenville; Hanson & Wickham, 
Hart ; G. E. Corell, Niles 


Liverpool & London & Globe, N. Y.—Jas. A 
Ilowd, Ithaca. 

North British & Mercantile, Eng.—A. B. Miner, 
Ishpeming. 

Royal Exchange—E. S. Rankin, Kalamazoo. 


State Fire, Eng.—Beaver & Diggins, Cadillac. 

Sea & Lake, Ill.—O. H. Fox, Battle Creek ; 
Cc. F. Knapp. Jackson; C. H. Garrett, Kalamazoo ; 
McCracken Bros., Muskegon; McKenzie & Cad 
wallader, Owosso. 


+e ++ 
DISTURBANCE AT HANCOCK. 

Local agents at Hancock are disturbed over 
the attitude of the Gillespie agency towards 
board rules. It is said that Mr. Gillespie 
joined the club but never paid any dues, and 
that he refuses to pay the fines that have been 
levied against him for violation of good prac- 


tices. He represents the German of Free- 
port, Milwaukee Mechanics and other com- 
panies. 


++ ++ 
DETROIT CLUB MEETING. 

The Fire Underwriters Club of Detroit heid 
its regular monthly meeting this week. There 
was an unusually large attendance and the 
meeting was an interesting one. After the 
usual routine of business, the feasibility of 
adopting the Troy system of collections was 
discussed, and a resolution passed instructing 
the executive committee to report at the next 
club meeting amendments to by-laws that would 
put the measure in operation. The opinion 
seemed to prevail that some of the agencies 
in the city were not acting squarely in all 
matters and the usual pugnacious feeling was 
noticeable. One agent expressed himself 
strongly against the Troy system on the above 
grounds. The club voted to pay the expenses 
of all the delegates to the Hartford conven- 
tion and also appointed a committee to arrange 
for a social meeting, with refreshments, in the 
near future. At this meeting several papers 
will be given of educational value from a fire 
insurance standpoint. 

++ ++ 
WIRING IMPROVING AT IRONWOOD. 

Ironwood has recently been inspected by an 
electrical expert from the Michigan Inspection 
Bureau, and it is reported that the wiring 
there is being improved. Ironwood was for- 
merly in a bad condition as far as electrical 
equipment was concerned, but frequent inspec- 
tions and penalizing of bad features are bring- 
ing about a change. About 50 per cent of the 
wiring is now considered fair. 





MICHIGAN NOTES. 

Patrick Newell, the Port Huron local agent, 
was recently ordered to Colorado for his 
health, and will not return until next May. 
His business is in charge of his daughter. 


Some of the local agents at Flint have 
complained of ratings given out verbally by 
the inspector for that district, and the matter 
has been corrected by the Michigan Inspection 
Bureau. 


The need of a paid fire department at Saul! 
Ste. Marie, in place of the volunteers, is stil! 
being agitated there. An alarm at night is 
not always heard by the volunteers, whos 
homes in the city are widely scattered. 


Battle Creek will have two new fire sta- 
tions completed March 1, at an expense 0! 
about $9,000 each. Each will have a combina- 
tion chemical and hose wagon, and it is prob- 
able that a new steamer will be bought in th 
spring. 


The P. C. Shickell agency at Grand Rapi:s 
has: been changed to P. C. Shickel! & C 
Henry H. Tinkham entering into partnersh 
with his father-in-law. Mr: Tinkham has be 
a reporter for many years on the Grand Ra 
ids papers. 

Ludington’s new officiel] fre >> 
iam Kennedy, is getting after the differ: 
business houses, compelling them to procu 
metal receptacles for their ashes. He repor's 
several places where stove pipes run throuc) 
roofs and other violations of the fire lim':s 
ordinance. 
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STATE TOPICS OF ILLINOIS. 


LLOYDS GAIN WHITEHALL LOSS CASE. 











Decision Given that the Assured Did Not Have 
Title to the Entire Property as 
Supposed. 





Some months ago the Whitehall Pottery 
Company of Whitehall, Ill, had a loss, the 
assured being Sarah J. Arnold. There was 
some question as to whether the title was 
really in the name of the assured given. After 
investigation the stock companies, Farmer & 
Thompson’s Lloyds and the Interior Under- 
writers, paid the loss. The North American 
Fire Underwriters, American Fire Underwrit- 
ers, Manufacturers Fire Underwriters, Inde- 
pendent Fire Underwriters and Western Con- 
solidated Underwriters contested the claim, it 
coming up in Justice Everett’s court at Chicago 
a few days ago. The justice decided that 
Sarah J. Arnold did not own the entire plant, 
as J. Morrell, her attorney, in fact, owned 
$10,000, and Sarah J. Arnold $4,000. The jus- 
tice held, therefore, that inasmuch as Sarah 
J. Arnold would not sign the proofs of loss 
and the title was really not in her name, as 
shown by the evidence, the Lloyds are not 
liable. 





A. M. UPHAM TAKES THE AGENCY. 

H. C. Upham, of Upham Brothers, Jackson- 
ville, will retire from the agency January 1 
and go to Colorado for his health. A. M. 
Upham will continue the agency. 

+e +t 
CUT-RATE BUSINESS RENEWED. 

It is a noticeable fact that the cut-rate poli- 
cies written five years ago in Pekin and Wau- 
kegan have mostly been renewed by the com- 
panies that originally wrote them. It will be 
remembered that these policies were written at 
a very low figure and there was promiscuous 
rate-cutting, agents securing these policies 
from every direction. There have been very 
few losses on the contracts. 

++ ++ 
SEPARATION AT POTOMAC. 

Payne & Moreland, local agents at Potomac, 
have cleared by resigning the Concordia. 

++ st 
MOLINE WANTS A RERATING. 

The Business Men’s Association of Moline 
has adopted resolutions asking the State 
Board for a rerating of the city, and setting 
forth some of the reasons for a reduction in 
rate. It is stated that the last general rating 
was made over fifteen years ago, and that 
‘ince that time great improvements have been 
made, which greatly reduce the hazard. It is 
also stated that the capacity of the water- 
works will soon be doubled. It is said that 
\loline has as good paid fire department as 

ny town of its size in the State. 

++ ae 
SCOTTISH NATIONAL AGENTS. 

The Scottish National of Chicago has made 
the following recent appointments: E. S. 
sherwood, Springfield; T. H. Buckthorpe, 

icksonville; Simon Berger, Quincy; Thomas 

Creel, Macomb. 

++ at 
COMPANIES AND THEIR RECEIPTS. 
With the fact becoming known in Illinois 
1at many companies are having hard work 
keep up their premium receipts to what 
ey were in 1902, there is a sentiment of 
stlessness abroad. With the new rates going 
to effect, the tariff is somewhat lower than 
was with the 25 per cent advance, and the 
provements in risks are further reducing 
tes. Some of the companies think that they 
‘ust hold up to their 1902 record at all haz- 





ards, and hence are making inquiries of field 
men as to the causes of reduced receipts. It 
is predicted that this feeling among the com- 
panies will cause disturbance. 
++ ++ 
ATTACHED TO CAIRO BUREAU. 

Several of the towns in the neighborhood of 
Cairo, Ill., including Mound City and adjacent 
towns in Pulaski county, have been attached 
to the Cairo stamping bureau. There has 
been complaint in this vicinity of the agents 
in the larger towns scouring over the country 
and writing business in the small towns at all 
sorts of rates. It is now hoped that under the 
new arrangement affairs will be more satis- 
factory. 

+t ++ 
FIRE DEPARTMENT AT STERLING. 

The daily papers at Sterling have been hav- 
ing considerable to say about the fire that 
occurred in that city several days ago and 
especially the lack of pressure that was said 
to handicap the work of the fire department. 
The department is said to be in good shape at 
Sterling and it is also claimed that the press- 
ure is sufficient if it is turned on. During 
the progress of the fire it is said that the 
boilers were being cleaned and that accounted 
for the low pressure. It is stated that if the 
waterworks company would see to it that full 
pressure is kept on there will be sufficient 
water at Sterling. 

++ ++ 
CONDITIONS AT CARMI. 

At Carmi, the agency which has been carried 
on by W. McAllister, is now Wesley McAllis- 
ter & Son. They do the largest business in the 
town. Land & Parker have started an agency, 
representing the Northwestern Mutual Life, 
and are seeking fire companies. There is con- 
siderable complaint of rate-cutting, but the 
raters have completed surveying the town and 
the rates will be promulgated in a short time. 

++ ++ 
SMALL TOWN BUSINESS IN ILLINOIS. 

The small town business in Illinois is be- 
coming a greater field for competition on ac- 
count of the profit that there has been made 
in that of business. More companies 
are now appointing small town agents than 
ever before and the strife has become very 
noticeable. 


class 


++ ++ 


FAIRFIELD IS DEAD. 

Fairfield has been rated, but rates have not 
been put into effect. The large woolen mill 
in this town is now shut down, and the agents 
sacrificed considerable premiums because the 
companies declined the risk, as the owners re- 
fused to hire a watchman. 

R. J. Kramer will give up the Connecticut 
and Pennsylvania, as he is going to East St. 
Louis to live. This is one of the deadest towns 
in this section of the country. 





ILLINOIS NOTES. 


E. S. Robinson gets the United Firemens at 
Springfield. 


P. R. Kennedy of Belvidere has sold his 
agency to Johnston & Merrill. 


A. A. Heim gets the United Firemens at 
Quincy and Houle Brothers at Kewanee. 


Andrew Watson succeeds Barney Smith as 
agent of the London & Lancashire at Mur- 
physboro. 


Henry Miner, a local agent at Winchester 
for thirty-five years, has sold his business to 
Earl H. Miner. 


J. E. Whitman has purchased the interest 
of Mr. Chase in the agency of Whitman & 
Chase of Hoopeston. 





The field men of the Rochester German were 
entertained at the home office this week, 


WEEK'S NEWS IN. INDIANA. 


Old Pipes Used for Natural Gas Are Found 
Now to Be an Additional 
Hazard. 





A new source of danger from fire has been 
discovered in Indianapolis and other places in 
Indiana that have been using natural gas for 
fuel the last fifteen years. This fuel is now 
cut off, the supply being exhausted. The pipes 
that fed the grates are still sticking through 
the floor, in many houses and offices, where 
they were unscrewed from the burner. It has 
been discovered in some houses that have had 
grate fires already this season that the pipes 
have become red hot and set fire to the floors. 
Another novel cause of fire recently became 
known in Indianapolis. Matches lay loosely 
on a high shelf and were jarred to the edge 
of it and off it by passing street cars. In 
falling to the floor one or more of them passed 
through the flame of a gas jet, were ignited 
and fell on a newspaper. 





POLITICS NOT A FACTOR. 

Politics was apparently ignored in the re- 
appointment of Charles E. Coots as chief of 
the Indianapolis fire department. He is a Re- 
publican, while newly elected Mayor Holtzman 
is a Democrat and the Board of Public Safety 
is two-thirds Democratic. Thomas F. Barrett, 
who was chief under the last Democratic ad- 
ministration, became second assistant when 
Coots was appointed. He is promoted to be 
first assistant again. Coots’ retention is said to 
be partly due to the fact that he is a good chief 
and partly to the mayor’s desire to show his 
appreciation of the support of Republicans, who 
made his election possible. 

+t ++ 
INDIANA AGENCY APPOINTMENTS. 


American Central—Hyatt Bros., Washington. 

Caledonian—Henry P. Miller, Seymour. 

Citizens, Mo.—Henry Rhoads, Waveland| 

Firemans Fund—P. B. Monical, Bedford; Jos. 
T. Randolph, Vincennes; John A. Dunlap, Syra- 
cuse: Jas. H. Matchett, Bourbon; A. O. Brocken- 
brough, Lafayette. 

Franklin Fire 
ton. 

German, Pa.—J. W. Coleman, Warsaw. 

German. Freeport—Frank Howard, 
William ©. Mason, Vincennes. 

Home F. & M.—C. N. Crabill, Mishawaka. 


Williams & Williams, Washing 


Marion ; 


Milwaukee Mechanics—Lewis A. Graham, De 
<e National, Hartford—Andrew J. Loughrey, Edin- 
, rn National—Paul G. Hooper, De- 
me Chas. Limberger, Rockport. 


Norwich Union—Geo. W. Cornelius, Centerville. 
ae ++ 
MUST KEEP AMMONIA GUARDED. 

The Board of Public Safety of Fort Wayne 
has adopted an ordinance requiring all fac- 
tories using ammonia in any form to provide 
a brick storage house with iron doors for it, 
apart from the factory buildings. The order 
was inspired by the narrow escape of firemen 
at the Eckert packing house fire. Two storage 
tanks burst just as the firemen were entering 
the building. The board instructed the fire 
department not to attempt to save any property 
whose owners disregarded this order. 

at ++ 
HE IS A POOH-BAH. 

George Harrison is both police chief and 
fire chief of Lafayette. Citizens were setting 
fire nightly to an unsightly property they 
wanted out of the way. When the chief got 
tired of making runs there he complained 
to the council, and it ordered him to raze the 
building. But the city attorney said the coun- 
cil had no legal right to give such an order. 
So Harrison, as fire chief, is nightly protecting 
the property which Harrison, as police chief, 
has been ordered to raze, He wants to know 
who he is, anyway. 
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FIELD NOTES OF WISCONSIN. 


GIVES GOOD FIRMS WITH WILDCATS. 











Commissioner Host Did Not Discriminate Be- 
tween Responsible Brokers and Those No- 
torious for Sub-Marine Operations. 





Commissioner Host of Wisconsin has given 
out an interview regarding unauthorized in- 
surance, supplemental to his recent circular 
on the subject. He asked agents to send in 
literature as they receive it, so that he could 
make up a list. The trouble with the agents 
and companies mentioned in the interview is 
that no distinction has been made between the 
purely wildcat companies and firms and those 
placing surplus lines who are responsible and 
represent reliable companies. The companies 
mentioned in the circular are the American 
Trust & Insurance Company, American Fire 
Underwriters, Central Fire Underwriters, 
Commonwealth, Fire Underwriters of Amer- 
ica, Firemens, Franklin, Germania, Fire Asso- 
ciation, Great Britain, Great Northern, Great 
Western Underwriters, Inland Fire Underwrit- 
ers, Interior Fire Underwriters, Imperial, 
Mercantile Fire, North American Underwrit- 
ers, Northern, Royal Exchange Underwriters, 
Union Fire and Western Consolidated Under- 
writers, all of which are located in Chicago. 

In addition, he mentions the German Union 
of Delaware, Mechanics & Traders of New Or- 
leans, the Alexandria, Prudential of Virginia, 
Commonwealth Savings & Insurance Company 
of Virginia, Franklin of Wheeling, Ottawa, 
Millers & Manufacturers of Minneapolis, Na- 
tional of New Jersey, International Fire Office 
of New York, Manufacturers Lloyds of New 
York, Fidelity, Stuyvesant, Pacific and the 
New York Fire Underwriters of New York. 

In this latter list of companies not hailing 
from Chicago it will be seen that there are a 
number of thoroughly reliable institutions, 
which are regularly entered in their home 
States and only write surplus lines in other 
States. 

The commissioner mentions as firms dealing 
with wildcats and unauthorized companies: E. 
A. Shanklin & Co., E. J. Summerhays & Co., 
Clinton S. Weeks & Co., E. T. Marshall, 
Charles Brock-Jones & Co., James Watson & 
Co., Fred. S. James & Co., Hall & Henshaw, 
James R. Wilson & Co., C. A. Van Anden & 
Co., W. B. Langley, Sam Foster, Leonard & 
Oglesby, Foster & Work, E. Littlefield & Co., 
F. R. Thompson, Samuel C. Wilson and A. C. 
Hayner, all of Chicago. 

It will be noticed that in the list are such 
prominent and reliable firms as Fred. S. James 
& Co., Hall & Henshaw and F. R. Thompson, 
the latter representing Jameson & Freyling- 
huysen. It is supposed that the commissioner 
secured the names of Fred. S. James & Co, 
Hall & Henshaw and F. R. Thompson be- 
cause these firms have placed surplus lines in 
Wisconsin. However, they deal only with re- 
liable institutions, and it is a very grave injus- 
tice to classify such firms with notorious wild- 
cats. E. T. Marshall & Co. are also recognized 
as reliable surplus line brokers. 

It seems unfortunate that commissioners in 
sending out lists do not discriminate between 
reliable surplus liners and purely wildcats. 
Commissioner Host states that E. A. Shanklin 
has failed to pay losses in Ashland county, 
Charles Brock-Jones & Co. in Sauk county, 
the Commonwealth of Chicago in Waupaca 
county and the Imperial of Chicago in Dane 
county. 





WISCONSIN AGENCY APPOINTMENTS. 


Aachen & Munich—Herman C. Everz, Ripon; 
Arthur L. Dundas, Ashland. 
‘8tna—Gustav E. Sol, Manawa. 

American, Newark—H. J. Spaulding, Windsor. 

American gs O’Connor, Iron Belt; E. 
W. Plummer, August 

Connecticut—Fred ‘W. Rogers, Milwaukee. 

Consolidated F. & M.—Alexander Johnstone, 
Chippewa Falls. 

Commercial Union, Eng.—Gustavy Edwin Soli, 
Manawa. 





Dubuque F. & M.—E. W. Plummer, Augusta. 

Fire Assn. of Phila.—Charles J. Augustin, 
Glenwood; J. W. Froehlich, Tomahawk. 

German, Peoria—Louis BE. Zimmernann, Wau- 
pun; David Thomas, Ripon; Albert N. Coombs, 
Waukesha. 

German, Ind.—Alexander Johnstone, Chippewa 
Falls; N. D. M. Bradt, Fort Atkinson; George B. 
and A. J. Kinney, Hudson. 

German American—John C. Brith, Portage. 

Greenwich—William FE. Shinnin, Lancaster ; 
D. M. Rowlands, Cambria; Chester A. Fowler, 
Portage ; Charles Churchill, Waupaca. 

Home, N. Y.—Lewis KF. randall, Cambria; 
Glenn H. Williams, Bruce; C. William Schwalbe, 
La Crosse. 

Indemnity—George W. Horn, Sharon. 

Ins. Co. of North America—Charles H. Musens, 
Cameron; Charles J. Augustin, Glenwood ; Jacob 
T. Jagodnig, Dale. 

Milwaukee Mechanics—Ernst Loth, Milwaukee ; 
Walter A. Clark, Menomonie; Paul N. Schuengel, 
Milwaukee. 

Niagara—wWillis R. Hoard, Sharon; Fyank F. 
Becker, Kaukauna ; Ernst Sauve, Iron River; I. B. 
and E. M. Bradford, Au sta; C.. Me Musens, 
Cameron: Andrew J. Smith, Amherst; Alfred W. 
Melzl, Baraboo; Charles W. and Royal C. 
Rodecker, Wonewoc; Joseph Phillips and August 
Rebhan, Milwaukee. 

Norwich Union, Eng.—E. M. Elliott, Spooner ; 
Josiah A. Bennett, South Milwaukee; William O. 
Kelm, Portage; John Shambeau, Manitowoc; 
William H. Sanderson, River Falls; Walter BE. 
Warren, Ellsworth; Harry Smith and George 
ee. New Richmond; EB. Fletcher Parker, 

ere 

Northern Assurance—Charles H. Pfennig, Keno- 
sha; Alfred Johnson, Waypaca. 

Northwestern National—Henry Kraemer, Elk- 
hart Lake; Chris Hanson, West Allis; Herman E. 
Megow, Princeton ; Frederick Teetz, Monticello. 

Phenix, Conn.—William Owens, Monticello. 

Royal—Guy D. Sargent, Plainfield 

Scottish National—Zeno M. and Clemens P. 
Host and W. L. Schoeverling, Milwaukee; F. M. 
Minshall, Mrs. Mattie J. Dawson. Viroqua. 

Traders—J. C. Beard, Richland Center; BE. D. 
Morse, Princeton. 

Western Assurance—Frank McDonald and 
Adolph Hamock, Algoma. 


++ ++ 
ASSURED MUST PAY PREMIUMS. 

The Wisconsin Supreme Court has just 
handed down a peculiar decision regarding 
liability for fire insurance premiums. It is 
held that a policyholder is liable for the pre- 
mium, even though the policy was void from 
the date of issue. In the case decided, J. E. 
De Wolf placed $7,000 in various companies 
for N. Washington, the premiums amounting 
to $84. Although all the policies covered the 
same property; no permission was given in any 
policy for other insurance, and they were con- 
sequently void. Nevertheless the court holds 
that the assured must pay for them. It shows 
that it pays to patronize a competent agent. 

++ ++ 


GOES TO STOCK COMPANIES. 

The $800,000 line of the N. R. Allen’s Sons 
tannery at Kenosha has left the mutuals and 
will be insured in the Western Factory Asso- 
ciation. The plant is the largest sole-leather 
tannery in the world, and was lost to the 
mutuals several years ago. The sprinkler 
equipment has recently been made complete, 
and the 50 cent rate offered by the factory 
association has been accepted. 

There are several large lines in Kenosha 
that are carried by the mutuals. The Sim- 
mons Manufacturing Company carries over 
$1,000,000, the Chicago Brass Company $500,- 
ooo, and the Chicago-Rockford Hosiery Com- 
pany carries about $300,000 in stock companies 
and the same in the mutuals. 

++ at 
RATES RESTORED AT BLOOMER. 

A few weeks ago rates were declared’ open 
at Bloomer, Wis., but since then the agents 
have got together and promised to observe the 
advisory tariff. 

++ ++ 

INTERPRETATION OF CANCELATION CLAUSE. 

Some apprehension has been raised by the 
published reports that one of the Wisconsin 
judges has decided that a policy of fire in- 
surance could not be canceled except by 
giving sixty days’ notice. The Wisconsin 
standard form has the usual five-day notice 
clause, but states that where the hazard is 
increased “by the act of God” sixty days’ 
notice will be required. This would apply in 
case where companies desire to cancel policies 
where forest fires were in progress or some- 
thing of that nature. 





WEST AND THE NORTHWEST 











MISSOURI ASSOCIATION IS IN REPOSE. 





Leaders Believe It Best Not to Hold Conven- 
tions at Present. Plans for Next 
Legislature. 





The local agents’ association of Missouri is 
practically dormant for the present, and will 
remain so for some time, owing to conditions 
with regard to the legislature, which meets a 
year hence. It has been thought best not to 
hold any conventions or meetings which 
might serve to stir up the situation, and 
elicit some expressions of insurance senti- 
ment which is better unexpressed. The 
vicious insurance legislation in Missouri is 
the bugbear of the State, and all organized 
effort is toward having it repealed. Two ses- 
sions ago the insurance agents had their rating 
bill at point of becoming a law, it having 
passed in the senate and been favorably re- 
ported in the house. The house acted ad- 
versely, however. Last session it was thought 
best to leave the work to the merchants who 
were in sympathy with the insurance men, but 
they did not succeed in accomplishing any- 
thing. The present plan is for the merchants 
and insurance men to combine in the next 
attempt, and it is believed this will be suc- 
cessful. 





CONDITIONS IN OKLAHOMA. 

Following the recent flurry in Oklahoma, 
when union companies were given authority 
to take up the policies of non-union com- 
panies written at a cut rate, the situation 
seems to have cooled down and the non-union 
people, realizing the conditions, are not going 
after the business at reduced rates. The main 
trouble is at Shawnee. The field club, com- 
posed of union members, has charge of Okla- 
homa and the field men were not in sympathy 
with the movement of the governing commit- 
tee of the Union in granting relief. They felt 
that they should handle the situation on the 
ground. For this reason the field men have 
not pushed the relief action to any great ex- 
tent. Local boards have been organized in 
two or three points, but the field men desire 
to keep hold of the State through their organ- 
ization. 





GENERAL WESTERN NOTES. 


The London & Lancashire has entered In- 
dian Territory. 


C. F. Claasen has sold his agency at New- 
ton, Kan., to John G. Regier. 


The Norwich Union has appointed Halley 
& Otis agents at Maryville, Mo. 


A rate war is in progress at Newton, Kan., 
agents advertising the cut rates in the papers. 


W. V. S. Finch retires from the firm of 
Strickland, Doolittle & Finch of St. Paul, the 
name to be the Strickland-Doolittle Company. 


Wall & Whittemore have been given sole 
agency in St. Louis for the Assurance Com- 
pany of America, recently licensed in Missouri. 


The AZtna, through General Manager Wy- 
man of Omaha, makes the following appoint- 
ments in Missouri: Carl F. Collins, Clinton; 
Miss I. M. Kansteiner, St. Louis, and Alsop 
& Challoner, New Franklin. 





WILL INCREASE ITS CAPITAL. 


The Merchants Insurance Company of St. 
Louis has appointed H. G. Fowler state agent 
for Missouri. The company hopes soon to 
increase its capital stock from $100,000 to 
$200,000, a proposition it has been working 
upon for some time. The company amended 
its articles of incorporation some months ago 
to permit the increase and obtained at that 
time the consent of the insurance department 
to the increase. The Merchants has been de- 
veloping its agency plant in Missouri and has 
been very conservative and careful in the selec- 
tion of towns and agents. 
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LIFE INSURANCE. CIRCLES. 


CHICAGO LIFE AGENTS’ CELEBRATION 











Hold Its Fifteenth Anniversary Meeting—Many 
Early Recollections Were Given by the 
Veterans in the Service. 





The Chicago Life Underwriters Association 
held its fifteenth anniversary meeting this 
week, it having been organized in 1888. At 
that time L. N. Geldert, now publisher of the 
Insurance Herald, but formerly with the 
Standard of Boston, was sent to Chicago by 
Colonel C. M. Ransome to endeavor to get the 
life insurance men interested in an association. 

Fred. B. Mason of the AZtna had charge of 
the meeting this week. It is a custom of the 
Chicago association to take up a contribution 
for charitable purposes, and it was voted to 
send the amount this year to the Chicago 
Boys’ Club. Mr. Atkinson, who is at the head 
of the club, was present and explained its 
workings, it being located at 262 State street, 
Chicago, being for the purpose of looking after 
street waifs. 

James W. Janney, who was the first presi- 
dent of the association, gave some recollec- 
tions of its organization and its development 
until the present time. He stated that the ac- 
tion of the association in allowing sub-agents 
tc become full members was the most satis- 
factory legislation the association had ever 
made. He referred to those of the member- 
ship who had become officials of the National 
association, and also told how the organization 
had fathered the anti-rebate law. 

Dr. S. L. Fuller also gave some reminis- 
cences of the early days, and talked to some 
extent of the growth of the business and the 
good of the association. 

George E. Sykes discussed the subject of 
Chicago street railway transportation, urging 
a unity of the surface roads and stating that 
while the present facilities are not in keeping 
with the city, there is great hope of something 
better to come out of it. 

Rev. C. B. McAfee, pastor of the Forty- 
first Street Presbyterian Church, proved an 
acceptable speaker and argued for more con- 
fidence and trust among men. He stated that 
the life agent should never approach his pros- 
pect in an apologetic manner. He believes 
every man in the business should think he 
represents the best company, but at the same 
time there should be good fellowship in com- 
petition. 





LEAD PENCIL CAMPAIGN OPENED. 

The New York Life has opened another 
contest for the general field, giving fifty-five 
cash prizes to cover business from November 
16 to December 31. The aggregate of the 
prizes will amount to $5,000, five going to 
$200,000 men, ten prizes to $100,000 men, 
twenty prizes to non-club members with the 
cor pany prior to last January and twenty to 
those who have connected with the company 
since January 1. 

he company has also opened a lead pencil 
cai-paign. It will send three boxes of pen- 
ci. to every field man for every $1,000 of new 
ess written between November 16 to De- 
cc: ver 31, and which is paid for before Feb- 
r 29. The company says: 

i these pencils there is a feature that is 
to make a hit. Each box of three will 
in a ‘joke pencil.’ The point of one end 
is special pencil looks like lead, but it 

See the point? It is rubber! Both 
are sharpened; one end contains lead and 
e used, but you can imagine what will 
n when the recipient tries to write with 
ibber point! Hand a man one of them 


—saT Aw 


asual way, and in the laugh that ensues, 
_ tries to use it, will come your chance 
le interview. The pencil exposes his 
’ side, and it’ll please him so mightily 
nine chances to one, he’ll want to take 
nt home to his wife and children or use 








it to get the laugh on some of his friends. 
The device is patented ; it is original and ought 
to make a distinct hit. 

“Those who have gone through these con- 
tests in the past know how valuable the pen- 
cils are. They are the best sort of advertis- 
ing, we find. The testimony of the field for 
years corroborates this view, and there is a 
continuous call for New York Life pencils 
from agents, large and small. There is noth- 
ing you can hand a man that will strike so 
close, that comes so near accomplishing just 
the results you are after. Of course, every- 
one needs and appreciates a good lead pencil. 
It is unnecessary to tell you in detail how to 
use these boxes. Suffice it to say that if you 
hand out, with the compliments of yourself 
and the New York Life, one of these excel- 
lent pencils, or a whole box, by that friendly 
act you will get an interview. 

++ +t 


USES BANKERS LIFE POLICY. 

The American Guaranty Company of Chi- 
cago, in addition to writing its bond contract, 
has an arrangement with the Bankers Life of 
Des Moines whereby it issues a certificate of 
membership in that association. It charges 
an extra premium, but does not guarantee the 
premium to remain level during the life of the 
bond contract. 

++ +t 
FRANKLIN LIFE IN OHIO. 

Agency Manager W. F. Workman of the 
Franklin Life has been touring Ohio lately, 
stimulating the company’s business. He ex- 
pects to appoint several new agents. Johnston 
Henderson, formerly with the A£tna Life at 
Chicago, takes Northwestern Ohio, with To- 
ledo as headquarters. 

++ ++ 

SECURITY OPENS WOMAN’S DEPARTMENT. 

The Security Trust & Life will shortly open 
a woman’s department at Chicago and expects 
to employ fifty women agents when it is fully 
established. Miss Viola J. Augir, assistant 
manager of the woman’s branch at Philadel- 
phia, has been sent to Chicago to take charge 
of the department there. The company’s office 
in the Rialto Building will be greatly en- 
larged, the present quarters being too small 
for the men’s department. 

ae ++ 
HAS NOT LEFT J. P. MORGAN & CO. 

George W. Perkins, vice-president of the 
New York Life, in a recent talk to the agency 
directors of the company in Chicago, stated 
that all reports to the effect that he had sev- 
ered his connection with J. P. Morgan & Co., 
the big financial house in New York, are un- 
true. During the recent financial flurry the 
rumor gained considerable currency that Mr. 
Perkins had left the Morgan firm and that he 
would hereafter devote his exclusive attention 
to the New York Life. 

++ +e 
LIFE APPOINTMENTS. 


OHIO. 

Equitable, Ia.—Chas. E. Fox, West Milton; W. 
P. Stevens, Clay Center. ; 

Home, N. ¥.—Solomon Metzler, Wauseon; Wal- 
ter Loudenback, Westville. 

Manhattan—W. L. Coleman, A. L. 
ides, Waynesville. 
Mensachusetts Mutual—Thos. P. Clancey, Wash- 
ington C. 


utual Benefit—Atwood N. Clark and Lindley 
Clark, Xenia; Leonard O. Cook, Mt. Blanchard ; 
Elmer L. Betchtel, Plain City. 
Mutual, N. Y.—John Zeigler, Navarre ; Ww. W. 
Sharp, H. D. Bogrand, Walter Y. Cooke, M. D. 


CINCINNATI. 
WANTED—®” % of the smaller life 


companies of New York 

a manager for Cincinnati. Excellent contract 

toagood man. Address ‘‘Vice President,” 
care 

THE WESTERN UNDERWRITER CO., 


Johnston Bldg., Cincinnati. 


Ingomar ; 




















Bouse, Paul L. Chase and Wm. J. Kirby, Cleve- 
an 


New York—F. M. Cuthbert, Cleveland; Wm. BE. 
Danford, Bellaire. 

Pittsburg Life & Trust—Chas. EB. Whetnall, Or- 
land L. Lewis and Noah T. Whittaker, Columbus; 
Jas. E. Thompson, Edgar W. McBride and D. J. 
McClintock, Cleveland; Stephen B. Burwell, Cin- 
cinnati; George D. Trimble and Sherman G. 
Baker, Dayton. 

Provident Savings—H. H. Prettyman, London. 

Royal Union—Mortimer L. O’Brien, Steuben- 
ville; John M. Brown, Dayton. 

Security, Binghamton—Emory E. Starr, Toledo; 
Thomas BE. Warren, McArthur. 

State, Indianapolis—Charles D. Quick, Ironton. 

Travelers—Major C. Brown, Lewis A. Davis and 
Herbert A. Evans, Columbus; Arthur D. Hoster- 
man, Springfield. 

WISCONSIN. 

Equitable, N. Y.—Charles Salak Jr., Oshkosh. 

Connecticut Mutual—Jacob T. Jagodnigg, Dale. 

Fidelity Mutual—Charles W. Hinchliff, Milwau- 


kee. 
Massachusetts Mutual—G. Welton Judd, Mil- 
waukee; B. W. Hankin, Pewaukee. 

Mutual, N. Y.—Miss Clara M. Blodgett, Osseo; 
George Ww. Davies, North Freedom; F. A. Gal- 
lagher, Shullsburg; Edward D. Loomis, La 
Crosse; W. Edward Runkel, Theresa; R. . 
Schorer, Plymouth; Oliver P. Southwick, Williams 
Bay; Miss Edna A. Turner, Delavan; Harry F. 
White, Plat; Alvin H. Young, Strum; Charles A. 
Badger, Racine; Edwin G. Bodmer, Bangor: W. C. 
Hintze, Stoughton: Joseph E. Kennedy, Hilbert; 
Mrs. Anna EF. Mann, La Crosse; Charles C. 
Schlosser, Milwaukee; Albert S. Schwandt, Rosen- 
dale; Miss Florence Sherman, Cadott; O. A. 
Thomas, Waukesha. 

Northwestern Mutual—John A. Pratt, Menomo- 
nie; M. B. Franklin, Appleton; Frances M. 
Loshen, George T. Hooley, Milwaukee: Paul PB. 
Stiehm, Johnson Creek; P. J. Burns, Edgerton; 
W. F. Wehman, Plainfield; Olif Osen, Wausau; 
J. R. Feiling, Percy H. Myers. Milwaukee. 

Northwestern National, Minn.—Joseph Poc- 
quette, Oconto. 

Union Central—A. F. Giere, Galesville. 

Travelers—Frank K. Becker, Kaukauna: John 
A. Komberly, Jr. and William C. Wing, Neenah. 

Wisconsin—Joseph Duchac, Antigo. 

MICHIGAN. 
Bankers Life, la.—Temple Emery, East Tawas. 
Fidelity Mutual, Pa—H. L. Hubbard, Kala- 


mazoo. 
Mutual Benefit—E. A. Kemp, Greenville. 
Natl. Life, U. S. A.—S. F. Spitz, Niles; Robt. 
Myers, Palms. 
New York Life—J. S. Walker, Grand Rapids. 
New England Mutual—W. W. Kinch, Alma. 
Sun Life, Can.—T. H. Visner, Muskegon. 


INDIANA. 


John Hancock Mutual—Chas. Ver- 
sailles. 

New York Life—Millard Humes, Fortville; Win- 
ton Menzies, Mt. Vernon. 

Prudential—Chas. W. Carter, Geo. A. Branden- 
stein, Wesley Nichols, Lee M. Perry and Silas BP. 
Barnett, Evansville. 

Security Mutual Life—C. W. Miller, Blooming- 
ton, Burke C. Seott, Haubstadt. 


++ ++ 
ELLSWORTH ESTABLISHING A FORCE. 

Henry Ellsworth, manager at Chicago for 
the Security, is displaying a great deal of 
vigor in organizing his agency. He has pruned 
away all the undesirable agents he found at- 
tached to the office and has largely increased 
his force with new men. He does not care for 
agents who have been with other companies, 
unless they have good reasons for making a 
change. He prefers good, clean salesmen, who 
have not been dropped by their employers, but 
who feel that they can make a success of life 
insurance. 


8S. Royce, 


++ ++ 

CHICAGO COMMITTEE TO VISIT PEORIA. 

A committee from the Chicago Life Under- 
writers Association will visit the Peoria (IIl.) 
Association at its meeting this month, on No- 
vember 28. Vice-President D. M. Baker, of 
the Natoinal Association; President Bokum, 
of the Chicago Association; W. D. Wyman, 
and J. W. Janney constitute the committee. 

+e ++ 
MAY GARNISHEE TONTINE DIVIDENDS. 

The Wisconsin Supreme Court has handed 
down an interesting decision affecting life in- 
surance policies. A. W. Straw of Milwaukee 
had a $15,000 semi-tontine policy in the North- 
western Mutual, on which the dividends were 
about to mature. Under the terms of the pol- 
icy he could either draw the dividends in cash 
or leave them with the company to accumulate 
as before. Ellison & Sons of Philadelohia, to 
whom Straw owed $8,000, learned of the pol- 
icy and maturity of the tontine ~ccumulations, 
and attempted to garnishee the dividends to 
satisfy their claim. The garnishment was re- 
sisted on the ground that the policy was pay- 
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able to Straw’s wife, but the court overruled 
the contention. It was held that the dividends 
were properly subject to garnishment, inas- 
much as the assured could draw them in cash 
if he wished, without regard to the beneficiary. 

It would be interesting to know whether the 
same would hold good in the case of annual 
dividends. These dividends are usually ap- 
plicable to reduce the premium, and it is not 
likely that they could be used for anything else. 

++ ++ 
LIFE COMPANY IN NORTH DAKOTA. 

The Great Western Insurance Company of 
West Virginia has been organized with a cap- 
ital of $200,000 to write men in so-called haz- 
ardous occupations, such as liquor men, rail- 
road men, telegraph and telephone employes, 
etc. It seems that the company will operate 
most actively in the Northwest, and a north- 
ern branch office has been opened at Dick- 
inson, N. Dak. It will confine itself chiefly 
to liquor men at first. As will be seen from 
the following table, its rates are somewhat 
higher than those of companies writing only 
standard business: 


Ord. 10-pay 15-pay 20-pay 
Age. life. life. life. life. 
, aes $20.00 $48.03 $36.14 $30.31 
PT PeT er 22.27 51.70 38.94 32.66 
_, Etter 25.13 56.05 42.23 35.50 
Ss aver ees 28.83 61.21 46.21 38.95 
ere 33.68 67.35 51.05 43.25 
ee 40.16 74.75 57.07 48.78 
_ Seer 48.99 83.83 64.80 56.17 
ESR $ 61.11 95.09 74.74 66.32 
ree ee 77.91 109.40 88.79 80.72 

++ 


MURPHY & SURLES TAKE THE LEAD. 

Murphy & Surles, general agents for Wis- 
consin and northern Michigan for the North- 
western Mutual Life, have issued a circular 
to their agents congratulating them on the 
results of the first ten months of 1903. The 
Murphy & Surles agency leads the country 
on new business, the amount written and paid 
for being $4,440,239. Kimball & Norton of 
Chicago follow, with $4,413,500, and J. I. D. 
Bristol of New York with $3,800,400. The 
October ‘business of Murphy & Surles was 
$1,036,500, of Kimball & Norton, $516,000, and 
of J. I. D. Bristol, $490,300. In Wisconsin 
George Pick wrote the largest amount of busi- 
ness, and W. W. Gott the largest number of 
lives. 

++ ++ 
TO INSURE TOTAL ABSTAINERS. 

Henry Sutherland, formerly general man- 
ager of the Temperance and General Life of 
Toronto, which was absorbed by the Manu- 
facturers Life of Toronto, is organizing a 
new company, with $500,000 capital, to insure 
total abstainers. It will be located in Toronto. 

++ ++ 

MAKE GOOD SHOWING FOR THE HARTFORD. 

Redwine & Brewster of Indianapolis are 
making a great record this year for the Hart- 
ford Life. The Hartford expects to write 
about $20,000,000, and if Redwine & Brewster 
keep up their pace they will write $2,000,000. 
Considering their territory the showing is re- 
markably good. 

++ ++ 
HOYT HAS HIS EYE ON A STAR. 

Howard H. Hoyt, western superintendent 
of the Equitable Life, is working hard to pro- 
duce $20,000,000 from Illinois and Wisconsin 
this year. Wisconsin only needs to produce 
one-fourth of that, but that is harder than to 
get the $15,000,000 from Illinois. Wisconsin, 
however, is Superintendent Hoyt’s old State, 
he having been manager there for several 
years before he was made western superin- 
tendent, and his men are straining every effort 
to fill their quota. Mr. Hoyt is especially 
proud of his record in Wisconsin, the State 
having produced but $385,000 the year before 
he took hold in 1900, and having but four 
men under contract. He built the business up 
to $2,250,000 in 1900 and to $3,000,000 in 190I, 
with sixty men under contract, not one of 


whom has left the company since then. Last 
spring his former Wisconsin agents, at a ban- 
quet in Milwaukee, presented him with a loy- 
ing cup, pledging $4,000,000 at that time, and 
they have since been asked to add another 
million to this pledge. 





NEW YORK LIFE’S CHICAGO CONTEST. 





Forces Are Aligned on Two Sides and Are 
Putting Forth Every Effort for the Rest 
of the Year. 





The New York Life has inaugurated a new 
contest at Chicago, the Tribune and Stock 
Exchange branches being pitted against all the 
other branches in the city. A “grand ban- 
quet and theater party” will be given some 
time after January 15, and every agent will be 
invited who writes two applications, or $3,000 
it volume, before December 31. Executive 
officers from the home office will be present, 
and the honor table at the banquet will be oc- 
cupied by the agency director and members 
of the branch which pays for the greatest per- 
centage of its year’s allotment. 

The contest runs from November 9 to the 
end of the year, and every agent will receive 
an allotment, to be approved by the Chicago 
inspectors of agencies. Members of the $200,- 
000 clubs are allotted $30,000 each and the 
$100,c00 club members $15,000 each. A bonus 
of $2 per $1,000 will be paid un all business 
in excess of the allotment, and the same sum 
will be paid on the whole amount produced if 
the allotment is doubled. Medals will be pre- 
sented to the agency directors on the winning 
side, and $500 will be divided among their fol- 
lowers. Gilbert A. Smith is in command of 
the Tribune-Stock Exchange division and H. 
T. Holtz is directing the other. 

The allotments for the year for the various 
branches, with the agency directors in charge, 
are as follows: 

Tribune, E. S. Smith, $6,300,000; Stock Ex- 
change, L. M. Wise, $4,900,000; Fisher, H. T. 
Holtz, $3,900,000; Title & Trust, R. C. Stev- 
ens, $2,200,000; Royal, Lutellus Smith, $1,800,- 
000; Champlain, J. M. Patterson, $1,200,000; 
West Madison Street, M. L. Dudley, $900,- 
000; Merchants Loan & Trust, J. A. Tomlin- 
son, $600,000; Stock Yards, W. N. Day, $700,- 
000, 





NEW STYLE OF UNDERWRITING. 

From Reading, Ohio, comes the following 
story: A.life insurance agent after much work 
had finally convinced a certain farmer of the 
advisability of carrying life insurance and had 
the medical examination completed and the 
application signed. During the time the agent 
was waiting for the policy to arrive another 
agent had a talk with the farmer and the lat- 
ter decided to transfer his affections to this 
second agent’s company. The first agent called 
to deliver the policy and to collect the first 
year’s premium, which amounted to about $70. 
He was met at the door by the farmer and 
when he again commenced to remember things 
he was covered with bruises, etc., where the 
farmer had pummeled him. Now he has en- 
tered suit- against the farmer for failure to 
complete his contract and the case will come 
up shortly. 

++ at 
BOND OPERATIONS CURTAILED. 

Since the ruling of the Kansas department 
forbidding the issuance of gold bonds in Kan- 
sas, both the Missouri State Life and the 
Kansas City Life have had their territory in 





A YOUNG WOMAN having had over five 
years’ experience holding responsible posi- 
tions as cashier, bookkeeper, etc , in Life 
Insurance offices, wishes employment in 
similar capacity in Chicago. Excellent ref- 
erences; can also assist with stenographic 
and typewriting work Address B. M,F, 
care THE WESTERN UNDERWRITER CO., 





164 La Salle Street, Chicago. 





which they can place their bonds greatly cur 
tailed. It is said that these are about tli 
only companies issuing the original Iowa form 
of contract. They can still operate in mo 

of the southern and western States. Bot); 
companies are not pushing their bond cor 
tracts as much as formerly, and they are « 

voting their efforts to increasing the amoui 

of strictly legitimate life policies which they 
issue. It looks as though some time in the 
future both of these companies will cease the 
issuance of the bonds, though the Missou: 
department will allow them to continue it if 


they see fit. 
+e at 


WILL ORGANIZE MILWAUKEE. 

An’ effort will soon be made by the leaders 
in the National Association of Life Under 
writers to organize a local association at Mil- 
waukee. Milwaukee has had no association 
for some time, and it being a strong genera! 
agency center, it has been thought advisabk 
to start a new organization and stimulate in 
terest. Vice-President D. M. Baker, of the 
National association, will have direct charge: 
of promoting the association and will prob 
ably have a number of Chicago general agents 
visit Milwaukee with him to get the associa 
tion started. President Ward has divided the 
territory of the country among the vice-pres 
idents, and will hold them responsible for the 
organization in their fields, and will urge them 
to organize new associations where it seems 
advisable. Vice-President Baker has Illinois, 
Wisconsin, Minnesota, Iowa and Nebraska. 

at at 


CANADA LIFE IN MICHIGAN. 

George H. Beach, manager of the Michigan 
branch of the Canada Life, is making a good 
record. He succeeded Mr. Donnelly in June, 
1902, and has largely reorganized the State. 
For several years past the Canada’s writings 
in Michigan have amounted to a little over 
$500,000 annually, but this year the new busi- 
ness will reach $1,000,000. Mr. Beach expects 
to write $1,500,000 in 1904. 

++ 

APPOINTS DISTRICT AGENTS IN MICHIGAN. 

W. F. Gibson, Michigan state agent for the 
Security Trust & Life, has appointed C. H. 
Enniss of Saginaw as general agent for Sagi- 
naw, Tuscola, Genessee and Bay counties. He 
has also appointed A. V. Winter of Lansing 
as general agent for Eaton, Clinton, Ingham 
and Shiawassee counties. 

++ ae 
EQUITABLE MANAGER RESIGNS AT DETROIT. 

M. W. Connors, manager of the Equitable 
Life for southern and western Michigan, with 
headquarters at Detroit, has resigned and will 
take a rest on the Pacific coast. Mr. Connors 
has organized his territory with a great de1l 
of vigor and in two years has brought it from 
an unproductive condition up to a high state 
of cultivation. It is said that the Equitable’s 
business in his field during the month of Oc- 
tober amounted to over $1,400,000. 

++ at 
HOHENSTEIN GOES SOUTH. 

Henry Hohenstein, who for several years has 
represented various life and casualty compa- 
nies in and about, Cincinnati, has been ap- 
pointed general agent for Alabama, Georzia 
and Florida for the Massachusetts Mutual Life 
and will have his headquarters at Savannah, 
Ga. Mr. Hohenstein was, until recently, in 
charge of the Cincinnati office of the New 


Amsterdam Casualty. 
++ ++ 


A LESSON IN SPECULATION. 

A Chicago paper states that the creditors of 
the late Perry Hull, a Chicago lawyer «nd 
former attorney for the Illinois insurance <e- 
partment, have as yet been unable to ind 
‘anything tangible on which to satisfy even 4 
portion of their claims. The case contains an 








November 19, 1903. 


THE WESTERN UNDERWRITER. 





1? 








cloquent testimonial to the value of life insur- 
nce. 

Mr. Hull was a prominent attorney and 

litician, and evidence in the probate court 
showed that he made regularly an income of 
irom $50,000 to $100,000 a year. Neverthe- 

s, his creditors will probably not receive a 
-ent and his widow has only the proceeds of 
2 $30,000 insurance policy in the Penn Mutual 
on which the payments were kept up through 
the strenuous efforts of the agent who wrote 
ii. Mr. Hull’s fortune and his great income 
were swallowed up in oil companies and stock 
investments, which promised high returns, but 
which finally turned out worthless. He not 
only left no property, but at the time of his 
death owed considerable amounts and his bank 
account was overdrawn. 

++ ae 

MC CURDY GETS IN TOUCH WITH WEST. 

Robert H. McCurdy, the new general man- 
ager of the Mutual Life of New York, is mak- 
ing a very favorable impression among the 
agents of the company and the leading business 
men of the cities he is visiting in his tour of 
the West. Mr. McCurdy’s long residence 
abroad as superintendent of the foreign depart- 
ment of the company had made him desirous 
of again getting in touch with the insurance 
and general business conditions of the West. 
In Chicago he held no general rally of the 
agents, but had personal interviews with nearly 
all of them and impressed them all with his 
ability and enthusiasm. Manager W. B. Car- 
lile gave Mr. and Mrs. McCurdy a suggestion 
of Chicago’s size in an automobile trip, and 
enabled him to meet a number of the leading 
financiers and business men at the Chicago 
Club. 

++ +e 
STATE LIFE’S OCTOBER BUSINESS. 

The State Life’s October business made the 
largest month’s record in the history of the 
company. It amounted to $2,300,000. It was 
made without special effort or any extra in- 
ducement to agents. It brings the total new 
business of the Indiana company for the year 
to over $15,000,000, and with two more months 
give opportunity to make the year’s total close 
to $20,000,000. 

++ +e 
OPINION OF AN INDIANA MAN. 

“About this agreement among the three 
giants not to take one another’s agents,” said 
an Indiana manager. “It will not prove much 
of a hardship, I guess. I have never found a 
New York company agent, for instance, that 
was much good, except to write business for 


the New York company. He's a sort of 
‘once a New York Life agent, always a 
New York Life agent.’ Another observa- 
tion: I never knew an industrial agent to be- 


come a good producer of old-line business. 
The $1,000 policy has been the biggest under- 
taking that has come to him, and to suggest 
a $25,000 risk to him is to bring on a stroke 
of apoplexy. He has not been trained for 
hic things. I did know one industrial grad- 
uate that clesed a $5,000 contract several years 
ago: he is still talking about-it.” 
++ ++ 


FIELD FOR INDUSTRIAL MEN. 
ichard D. Hughes, Metropolitan superin- 
tervent of district No. 2, Indianapolis, in an- 


switing a question as to where industrial 
ag-nis got their new business, each agent 
working, as he does now, in a small territory 
Which has been canvassed again and again 
by agents of many companies, said:- “There 
are always on every debit some people who 
are not insured. Some of these will never 


he ured, but others who are holding out 


agaiist it may change their minds. I had an 
in ‘e of this last week. I went to a busi- 
cs place to see a prospect, and while talking 
to Lima man standing by asked me what com- 
par, | was representing. Itold him. Heasked 





me a few questions about the company, and 
wound up by saying: ‘You can write my ap- 
plication.” I was rather of the opinion that 
he was joking, but I went ahead. When I got 
through he asked me what was the quarterly 
premium. I told him. He paid it on the spot. 

““*My friend,’ he said, ‘you acted as if you 
thought I didn’t mean it. Yesterday there 
was an insurance man talking to me, but like 
many others before him he talked in vain. 
Last night I was telling my wife about it, 
and while we were discussing it we were 
notified suddenly that a neighbor of ours had 
just dropped dead. He was a stronger and 
healthier man than I am. My wife said: 
“You go right away and get insured.” If 
that agent had left his card, so that I could 
find him, I would have sent for him to-day. 
I did not know him, however, so you get my 
insurance.’ ” 

Said Mr. Hughes: 


this occasionally.” 


“We find people like 





INCREASED ITS OCTOBER BUSINESS. 


Mutual Benefit Life Tells Its Operations Dur- 
ing the Past Month - Leading Agencies 
Are Given. 


The Pelican says as to Mutual Benefit busi- 
ness for October: 


“Applications received during October show 
a splendid increase of new business from 
every section of the country. Decreases among 
the agencies were rare and for the most part 
inconsiderable. As compared with October, 
1902, the increase in applications received 
was $1,190,888, or 37 per cent. 

“The leading agencies in amount of insur- 
ance applied for were as follows, in the or- 
der named: Cincinnati, Chicago, Chattanooga, 
eg = Detroit, New York city, Philadelphia, 

San Francisco, ‘Louisville, Syracuse and Dal- 
las. 

“The business of the St. Louis agency marks 
a 200 per cent increase, which has only been 
exceeded once within five years. Washington, 
D. C., rallied, surpassing all its own previous 
records with an advance of 174 rer cent; as 
did also San Francisco with an increase of 164 
per cent. Detroit, which last month attained 
the highest point this year, still further in- 
creased that record and registered an increase 
of 121 per cent over last year. Raleigh’s ad- 
vance of 68 per cent nearly equals its best 
previous record of July, 1901. Last year Oc- 
tober was Cincinnati’s banner month. This 
year it nearly equaled it after having exceeded 
it in June last by 40 per cent. Other com- 
mendable advances were made by New York 
city, which advanced 88 per cent; Chicago, 85 
per cent; Dallas, 85 per cent; Richmond, 70 
per cent; Indianapolis, 70 per cent; Kansas 
City, 50 per cent; Trenton, 50 per cent; Syra- 
cuse, 41 per cent, and Louisville, 40 per cent. 

“The leading States, on the basis of insur- 
ance applied for, were: New York, Ohio, 
Pennsylvania, Illinois, Massachusetts, North 
Carolina, Michigan, California and Missouri, 
which produced 56 per cent of the month’s 
total business. 

“The two agencies in Maine increased the 
total from the State 77 per cent, and the three 
agencies in Massachusetts increased the total 
business from the State 45 per cent. Worces- 
ter and Springfield, Mass., transcended all 
previous figures for the year. Milwaukee, 
Sioux Falls, Helena and Burlington main- 
tained their high ‘positions of the previous 
month. Omaha nearly tripled its business, 
Nashua doubled, and Baltimore bettered its 
record by a healthy increase. 





President John A. McCall of the New York 
Life is home from Europe. 





The Missouri State Life has commenced to 
issue policies on its special World’s Fair form. 
The new policy is quite a work of art, the 
face of the policy being very much larger 
than the old form. The policy is bordered 
with views of all the principal buildings on the 
grounds, and the Missouri building occupies 
a central. place on the face of the policy. On 
the inside or back of the policy is a birdseye 
view of the fair, its grounds and buildings 
The policy will only be issued for limited-pay 
forms, and, being very attractive, will be 
pushed by the company. 





GOSSIP ON LIFE INSURANCE. 


William D. Van Sickle, general manager 
for the State of Michigan of the Home Life 
of New York, has been elected as a director 
of the Union National Bank of Detroit to fill 
a vacancy caused by the death of Patrick A. 
Ducey. 

Mr. Van Sickle, who is one of the well- 
known life insurance men of Michigan, has 
worked up from the ranks. He started as 
an office boy in 1887, serving under Horatio 
Haskell, then state agent for the Home Life, 
and worked up to positions of responsibility. 
Afterward he served for five years as cashier 
under S. F. Angus, Mr. Haskell’s successor. 
Upon the retirement of Mr. Angus from the 
company he was appointed general manager. 
Under his management the Michigan general 
agency has been the Home's best. The vol- 
ume of business produced has been of a good 
quality and quantity. Mr. Van Sickle has 
been manager of the Michigan branch a little 
over five years, and his fifth anniversary was 
recently celebrated by the staff writing over 
a million dollars in new business in one 
month. He is ably assisted in his work by 
George M. Robinson, cashier, and a small but 
effective corps of agents. 

Mr. Van Sickle is also connected with vari- 
ous other business enterprises in Detroit. 








R. D. Bokum of Chicago, the Illinois man- 
ager of the Mutual Benefit in Illinois, says as 


“Club Membership as An Asset in Solic- 
iting :” 

“To acquire a large and favorable acquain- 
tance is the first essential in life insurance 
soliciting. This can be accomplished slowly, 
by the regular method of calling on many 
men, not once, but often. In time, your name 
and business will be well known. A few will 
become actively interested in your success. 

a — method is to become a member 
of the leading social club in your town. Here 
you will be kept in touch with the leading 
thought, as well as the leading men. You 
can soon be valuable in seconding philan- 
thropic and civic measures, which possibly 
you could not originate. Men get closer to- 
gether at their clubs, in shorter time, than any- 
where else. Never talk your business there 
unless the subject be introduced by someone 
else. One can, however, make engagements 
outside to talk at the club, if that be the most 
convenient place. 

“If favorably known as a companion of leis- 
ure hours, it is certain when your card is sent 
in to a business office you will be received in 
an agreeable way. Then earnestness, and the 
one idea, ‘insure,’ must alone” be discussed. 

“Do not try to cover too much ground in 
club life, or in soliciting. Membership in one 
good social club, and chamber of commerce, 
or business men’s club, will be sufficient to 
bring you into close relations with the best 
men in your community. You will succeed in 
writing a fair percentage of them, but the 
greater value will come from their introduc- 
tions and words in your behalf. 

“The — idea is to become a part of the 
best life.in your territory. This does not 
mean one is - neglect the regular canvassing, 
but have it made easier by strangers knowing 
of you in advance of your calling. It will not 
take a great deal of time to accomplish the 
result. If 


conveniently located, make it a 
rule to take luncheon at your club daily. 
Spend an evening a week there, when most 


members you would like to meet 
customed to gather.” 

The New York Life, in a pamphlet, 
Wife’s Income,” says: 

“If your wife had a life income from her 
father’s estate you would not need life insur- 
ance, at least not for her. If the income was 
sufficiently large to provide for her children 
also, you would not need life insurance for 
them. In fact, if your wife had a life income, 
and you were allowed to name the amount of 
it, you would be on Easy street, with respect 
to her. Of course, you would work just as 
hard as you do now—but you wouldn’t worry 
—you would be easy in your mind. You would 
wish to be somebody yourself, not merely a 
man to spend his wife’s income. In fact, 


are ac- 


“Your 


you 
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would not care overmuch for the income while 
you lived—if it would begin at your death 
and be adequate to the needs of your wife 
and children. 

“Now, it is just such an income as that 
that life insurance will provide. Suppose, for 
example, you are age thirty-five, and take a 
New York Life accumulation policy for $10,- 
000, paying annually $281.10. Suppose you 
live—well, how long do you wish to live? 
Suppose you live to be forty-six, and your wife 
is a year younger. If the policy should then 
become a claim by death, the company would 
agree to pay your wife $500 per year as long 
as she lived; and if she did not live to receive 
at least twenty-five such payments, the bal- 
ance of the twenty-five would be paid to her 
heirs. There you have it—a life income for 
your wife, or twenty-five annual payments 
certain, for an amount almost double the 
amount you paid annually for it. That’s in 
case you die. : 

“But suppose you live for twenty years— 
as the company would be glad to have you do. 
Your interests and the company’s are identical. 
You ate now fifty-five years of age and your 
wife is fifty-four. Your policy now has six 
options in settlement—including cash value, 
annuity, continued insurance, etc. Suppose 
you take the total cash value of your policy 
at the end of the twenty-year accumulation 
period and purchase a life income (annuity) 
for your wife. On the basis of present settle- 
ments and present annuity rates the total 
cash value would purchase a life income for 
your wife of $420 a year. 

There you have it—a life income for your 
wife, and bought for $281.10 a year for twenty 
years. 





LIFE NOTES. 


Robert D. Hobbs has been appointed general 
agent of the Home Life at Indianapolis. 


S. J. Hoffheimer, until recently connected 
with the 2tna Life in St. Louis, has gone with 
the Provident Savings as agent. 


F. M. Israel, Detroit manager of the Cen- 
tral Life of Iowa, states he has not resigned 
his position nor made a contract with the 
National Bond and Trust Company of Chi- 
cago. 


A report gained currency in New York that 
the Equitable Life had purchased $15,000,000 
of the new 5 per cent United States steel fund 
bonds. The company denies emphatically this 
report. 


The Columbia Life of Cincinnati has opened 
an office at Dayton, O., placing Dr. T. J. Har- 
court, heretofore connected with the home 
office of the company as manager of agencies, 
in charge. 


L. Brackett Bishop, manager of the Massa- 
chusetts Mutual, at Chicago, will address the 
Chicago Medital Examiners Association on 
December 22, his subject being, “Medical Ex- 
aminations for Life Insurance in Large 
Cities.” 


E. W. Scott, Jr., superintendent of agencies, 
and E. O. Parker, auditor of the Provident 
Savings Life, will visit St. Louis soon on an 
inspection trip. While there Mr. Scott will 
announce some new appointments of agents 
for his company. 


It will be remembered that South Dakota 
ruled out the installment settlement policy 
of the Central Life of Iowa on the ground 
that policyholders believed they were getting 
a straight life policy, to be paid in a lump 
ss South Dakota has now rescinded the 
order. 


C. T. Jenkins has resigned his agency with 
the Columbus (Ohio) office of the Metropoli- 
tan to enter other business. Mr. Jenkins has 
been with the Metropolitan for the past six 
years and has the record for producing the 
second largest volume of business for his com- 
pany in Ohio and Michigan. During the first 
six months of the present year he ranked as 
No. 1 in these States. 


A judge at Terre Haute, Ind., has rendered 
a decision by which a woman who was di- 
vorced from one husband and married to an- 
other gets the life insurance taken out by the 
first. The policy at stake was for $2,000 in 
the A. O. U. W. The policy was written be- 
fore the divorce and made payable to the wife. 
Being named as beneficiary, the wife was said 
by the judge to be entitled to the insurance, 
the same as if she had not been divorced. 
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AMONG THE CASUALTY MEN. 


CASUALTY COMPANY [IAY REINSURE. 








Report Gains Currency that a Prominent Insti- 
tution Will Get Rid of One of Its Lines 
or All Its Business. 





The report has gained currency that a prom- 
inent casualty company is arranging to rein- 
sure the whole or part of its business before 
the end of the year. It is known that it has 
advised the managers of some of its depart- 
ments to seek other positions in view of 
contemplated changes. An effort has been 
made during the last few weeks to reinsure 
a special line of the company’s business, and 
this may be done rather than get rid of the 
entire holdings of the company. The com- 
pany has not proven a profitable investment 
for its stockholders, and the supposition is that 
they have become dissatisfied. 





WILL PROBABLY CALL A MEETING. 

It is understood a call will soon be issued 
te the Chicago liability managers for a meet- 
ing to discuss the advisability of forming a 
local agreement. It seems, however, that some 
of the companies are decidedly lukewarm on 
the proposition. 

++ 
LIABILITY INSURANCE IN INDIANA. 

Indiana agencies are going to make a show- 
ing of a fine increase in their liability depart- 
ments this year. While Indianapolis is pretty 
well covered, the agents are finding a large field 
and plenty of work out in the State. It is 
going to be the banner year for liability insur- 
ance. Agents say it will grow next year and 
will help to make up any deficiency there may 
be in the relative increase in the fire insurance 
department, which has been large this year 
on account of the higher rates. 

++ ++ 
GENERAL AGENCY INCORPORATED. 

An incorporated insurance agency has been 
formed at Chicago by W. B. Chandler, general 
agent for the West for the North American 
Accident, and H. M. Libe, his assistant. It 
is supposed that the corporation has been 
formed to handle the western general agency, 
which extends to the Pacific Coast. 

++ ++ 
CLAIM ASSURED COMMITTED SUICIDE. 

Suits have been started at Detroit growing 
out of the alleged suicide of August Bender, a 
prominent Forester of that city. Bender was 
shot, accidentally, it is claimed, but there was 
so much suspicion attached to the shooting 
that the Foresters and the Fraternities Acci- 
dent Order claimed he committed suicide and 
denied liability. Suit is now brought by the 
heirs to recover $3,000 from the accident order 
and $2,000 from the Foresters. 

+ + 

LEVENDORF APPOINTED GENERAL AGENT. 

William Levendorf has been appointed by 
the New Amsterdam Casualty Company as 
general agent for Hamilton county and vicinity 
at Cincinnati, succeeding Henry Hohenstein, 
who goes south to take charge of three States 
for the Massachusetts Mutual Life. Mr. Lev- 








NIAGARA FALLS. 


When you go East, do not fail to go 
by way of the Michigan Central, “The 
Niagara Falls Route,” and include in your 
way the Detroit River and Niagara Falls. 
They are two sights to be matched no- 
where else, and long to be remembered. 
Drop a postal card to Jos. S. Hall, D. P. 
A., Detroit, for a descriptive folder. 














endorf is also connected with the Berksh: 
Life at Cincinnati as special agent and wi! 
have his headquarters with the general age: 
of the latter company. He has been a res 
dent of Cincinnati for over forty-five years a j 
has a large acquaintance. 
+ + 
CHARGED WITH EMBEZZLEMENT. 
Gorman Staley, Columbus, Ohio, agent 

the Continental Casualty Company, has be: 
arrested on a charge of embezzlement. T! 
affidavit was sworn out by Lionel Hoge, of t!: 
Continental, and charges two items of allege: 
embezzlement, the first of $183.50 and the se 
ond of $120.40. The trouble dates back abou 
three weeks. Two weeks ago Gerald Bunker, 
of the Chicago office, made an investigation, 
during which he made certain statements, 
Staley claims, which led him to contemplaic 
bringing charges of blackmail against Bunker. 
The case was continued for one week by thie 
police judge under a $400 bond. Mr. Staley 
states that the main issue is not the $300 alone, 
but is more particularly the value of ‘he 


agency, which it will likely take a law suit 
to determine. 





SURETY AGENTS TO FORM COMPACT. 





Chicago Managers Hold a Meeting and a Com- 
mittee Is Appointed to Recommend Steps 
Toward an Organization. 





The Chicago managers of bonding compa- 
nies may form a compact similar to the one 
in operation in San Francisco. At a meeting 
held this week, all the companies were repre- 
sented but City Trust, Union Surety and Amer- 
ican Surety. The City Trust, however, is in 
sympathy with the movement. Mr. Wickes, of 
the Fidelity & Deposit, was chairman and E. 
M. McKinney, of the Title Trust & Guaranty, 
was secretary. An organization committee, 
consisting of the two gentlemen named, Mr. 
Farraday, of the National Surety, J. F. Ben- 
son, of the Atna Indemnity, and George D. 
Webb, of the United States Fidelity & Guar- 
anty, was appointed to report next week. It 
was first thought an agreement might be 
reached covering fiduciary bonds only, but the 
committee may recommend a more general 
agreement. The American Surety will not be 
induced to join. It is “agin the country” in 
about everything, the antagonism being ac- 
centuated by the idiosyncrasies and angulari- 
ities of its Chicago manager, D, T. Hunt. It 
may be deemed best to hold rates where the 
American is not involved and force it to cut 
to the bone in competitive cases. A concen- 
trated fire on the American might finally cause 
it to have a change of heart. There is. con- 
siderable bitterness shown in the surety busi- 
ness at Chicago which might be ameliorated 
in a gentlemen’s agreement. 





REACHING OUT FOR BONDS. 

D. W. Burrows & Co. of Chicago, the gen- 
eral agents of the Title Guaranty & Trust 
Company, are now beginning to reach out for 
bonding business, and the probability is that 
the firm will become quite a factor in surety 
circles. Most of the business so far written 
has been fidelity’ bonds, but it is expected 
that inroads will be made on fraternal! soci- 
ties and other high-grade classes of that char- 
acter where bonding is done on a synicate 
plan. 

t+ + 
MARYLAND’S LOSS OF AGENTS. 

Considerable ill-feeling is said to have been 
engendered among Maryland Casualty offi- 
cials by the loss of a number of its | xding 
agents to the Casualty Company of Ar erica. 
Mr. De Leon, organizer and vice-pr ~ident 
of the new company, is said to have cor: olled 
the largest liability business of any © neral 


agent in the country when he had Nev York 
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State for the Maryland. O’Brien & Russell, | net daily average profit of $20 can be abso- 


and will not reissue it until the question’s le- 


«ho recently left the Maryland for the Cas- lutely guaranteed. This is no fake nor wild- | gality be definitely settled. 


‘alty Company at Boston, are also said to cat scheme, but one that will stand strictest 
? pS 3 ‘ investigation, though not of such a nature as - - ~ 
control the largest liability business in New woud pasate of » eed al until party con- of the City & Suburban Homes Company, has 
sents to take it up if as represented, for been made district agent of the United States 
reason that he would be placed in possession 
company, and such losses are felt. Instances | of facts enough to operate it himself. What 
are now reported of the Maryland being given | I wish is either to get someone to invest the 


england. Other Maryland Casualty agents of 
less prominence have also gone to the new 


Herman Bonninghausen, insurance manager 


Casualty Company at Detroit. 


The Illinois Health and Accident Associa- 
tion of Peoria, Ill., has appointed R. P. Biggs 


special rates to hold business against some of | above-named amount of money with me for | district manager of the counties of Stark, 


its former representatives. 
Sa + 
CASUALTY APPOINTMENTS. 


OHIO. 
4=tna Life—Frank Tallmadge, Columbus. 
American Bonding—Earl R. Titus, Pomeroy. 
Employers Liability—E. E. Rogers, Hudson. 
Fidelity & Casualty—Alvah B. Flood, Byesville ; 
j. F. Hinton, Troy; W. S. Robertson, Barberton ; 


and honor?’ 


operation, or I will sell outright. In order | Henry and Knox. He will make his head- 
to get people interested, 
tageous for me to be bonded for the amount 
they might invest, and what I wish to learn 4 
is if you would bond me, on satisfactory ref- keeps a record of the corn shredder accidents 
erences being furnished you as to integrity reported to it from Indiana. Its last one is 


it may be advan- | quarters in Toulon, III. 


One of the Indianapolis daily newspapers 


labeled No. 10, though the season cannot be 
said to have opened yet. 





Cole & Jewett, Mingo Junction. 


North American Accident—E. C. Miller, New | SEWARD ON LIABILITY CONDITIONS. 


Carlisle. 

Preferred—J. C. B. Stivers, Wellington. 

Union Casualty—John Q. Abraham, Lima. 

U. S. Casualty—John J. Wagoner, Akron. 

U. 8S. Health & Accident—B. G. Gilbert, Find- 
lay; Koller & Jones, Kenton; F. J. Hasler, Tiffin ; 
J. B. Reynolds, Convoy. 


INDIANA, 
Travelers—Geo. Lyster, Thorntown; John J. 
Schindler, Mishawaka. 
Union Casualty & Surety—W. S. Jackson & | Company, says: 
Co., Indianapolis. 
MICHIGAN. 


London Guarantee & Accident—Alfred James, given in your article 
Tecum: , 


seh. 
Metropolitan Plate Glass—D. R. Brown, Decker- 





In a letter to THE WeEsTERN UNDERWRITER 
President Seward, of the Fidelity & Casualty | Cleveland, has been appointed special agent 


John D. Mooney, heretofore superintendent 
of agents of the western department of the 
London Guarantee & Accident, has been ap- 


President of the Fidelity & Casualty Company | pointed assistant superintendent of agents of 
Comments on the Ultimate End of 
Rate-Cutters. 


the Casualty Company of America. 


Charles W. Mills, formerly associated with 
George K. Thomas in the Chicago general 
agency of the Bankers Surety Company of 


for the Fidelity & Deposit Company at Chi- 


New York, November 9, 1903.—To the Ed- | ©#8°- 
itor: I am not at all surprised at the figures 


The United States Fidelity & Guaranty 





; 1 ‘Liability Insurance at | Company has gone on a bond for $1,000,000, 
a Loss,’ in your issue of November 5. I have | guaranteeing to the city of New York faithful 


ville. not checked the figures, but I assume that they | carrying out by the Pennsylvania Steel Com- 


New Amsterdam Casualty—Dazie E. Fluellin, 
Detroit: T. M. Bingham, Marine City. 


are substantially correct. 


I think, however, | pany of its contract to build the East River 


North American Accident—S. M. McCullom, De- | that your figure for the expense item is too | bridge. 


troit. low. The cost of making adjustments and of The Title Guaranty & Trust Co., has gone 
Ph ag ry ta a defending suits in the liability line is very | hefore the probate court at Chicago and has 
Royal Oak; G. L. Weadock, Saginaw. | heavy. Differences of expense ratios shown | jen given authority by the court to go on a 


American Relief, Mich.—Sylvester Hill, Alpena; | in reports are largely due to the fact that 
. some companies charge over against losses all 
A. B. Gillies, Cass City; W. J. Grigware, Cass | items of expense that can be placed there, 
City; G. P. Gaffney, Cass City; W. H. Perry, | while others charge only the losses proper. 
“It is, of course, discouraging that the com: 


Fred Meyerhoff, Akron; W. M. Hall, Bay 
8S. C. Rodgers, Bay City; Z. A. Peets, Bay City; 





Central Lake; Wm. Quatermas, Conklin ; Wilford 
Cheever, Dundee ; S. A, Farnsworth, Deckerville; | 


bond not exceeding $500,000. There are not 
very many surety companies that the court 
authorizes to write so large a bond. 


Eugene H. Pearson and William C. Niblack 


. ° . ‘e yr j ive s er 
G. D. Sutherland, Durand: Frank Aldrich, Elk. | P@mies that have put together their experience, were recently appointed receivers for Sutt 


ton; A. H. Kittridge, Gagetown; T. C. Wilbur, 
Indian River; Wiley Watkins, Jenney; I. B. 
Le Roy, Marquette ; Bert Whitcomb, Millington : 
Cc. W. Moss, Millington; G. H. Zinneck er, Owen- 


statistics, and seek in all reasonable ways to —a 2 Reon og Bgenny pod of — 
secure adequate premiums, are subject to the ; go. hed by tt Federal Union S oe the 
extreme competition of a larger number of | Mt™shed by the Federa’ Union Surety and the 


dale; Sol. Schwolm, Pigeon; Wm. Bell, Saginaw; | COmpanies that regard the scientific schedules City Trust, Safe Deposit and Surety 


sar. 
troit; D. J. James, Detroit; Geo. Sears, Detroit; | Pet _cent. 
Henry Simmerson, Detroit ; Jennie Fitzsimmons, 
Detroit; D. E. Coomer, Ithaca. 


mans, Bancroft; C. C. Richmonds, Cement Cit, 
J. T. Jameson, Coldwater; Robt. Leng, Lengsville ; 
F. B. Shaw, Middleville ; "arthur Hughson, Manis- 
tique; H. J. Wolcott, Otter Lake; W. T. Pettin- 


| 
| 
| 
“ verfectly. Until then prudent managers must | 

gill, Plymouth; W. H. Quinn, Sault Ste. Marie; | PETrectsy : en pru anage 
W. T. Gear, Saginaw; F. H. Nichols, Three Rivers: | suffer in patience. Yours truly, 
“Gero. F. Sewarp, President.” 


B. 8S. Sargent, West Branch; Frank Cahill, West 
Branch; 8S. E. Hooper, West Branch. 
Michigan Benevolent, Mich.—Theo. Norton, 


H. J. Ingman, Trimountain’; A. C. Lawrie, Vas- | cnly as a basis for rate-cutting, and do cut 
p ee Annuity, Mich—Jes, Fomalesyk, De such scientific rates 20, 40 and even 66 2- 


“Personally, I am just now waiting for the 
- ‘ inevitable result. There are so many in the 
Fidelity Accident & Protective, Mich.—T. Yeo- war, and it is being waged with such reck- | inventories. 
lessness, that in two or three years the lesson 
of recklessness will be learned more or less 





Frank J. Sanger, an agent at Dayton, Ohio, 
has been arrested on a charge of being con- 
nected with a lottery swindle. 








We handle three sizes of household or furniture 


The Western Underwriter Company has block, 
street and line books. 











West Branch. 

Peninsular Accident, Mich.—E. D. Linsea, Far- 
well; G. B. Marshall, Midland. 

Preferred Hospital & oe. Mich.—Arthur 
Burrier, Bancroft; J. A. Flint; A. D. Borton, 


Grand Haven. 
U. S. Aecident, Mich.—Lewis Cramer, Otsego; 
Richard Metcalfe, St. Joseph. 


aad + 
HERE’S A TREMENDOUS SCHEME. 
Chicago managers of bonding companies 
have received this letter: 
“IT have an entirely new and thoroughly re- 
liable proposition for operating successfully on 


not an accident. 





the race tracks. For every $2,000 invested a issues such policy, has withdrawn the contract 


CASUALTY NOTES. 

Frank Tallmadge, the well-known casualty 
agent of Columbus, Ohio, has been appointed 
Flint; L. A. Ridiee *riint : Arthur Snyder, | agent of the AZtna Indemnity. 

The Texas Supreme Court in a case involv- 
ing the Maryland Casualty decides that death 
from poison, due to eating spoiled oysters, is 


The attorney-general of New York State, 
having recently held it unlawful for an insur- 
ance company to cover both plate-giass and 
property damage under the one form 6f con- 
tract, the Casualty Company of America, which 


PAYROLL AUDITOR 


-' WVANTED..vr-v 


¢ de ONE WHO UNDERSTANDS 
4 EMPLOYER’S LIABILITY 
INSURANCE POLICIES, 
AND WHO KNOWS ABOUT 
BOOKKEEPING IN GENERAL AND 
——_—_———PAY ROLLS IN PARTICULAR. 


mL 













United States Casualty Co., 141 Broadway, N. Y. 
EDSON S. LOTT, Secretary & General Manager. 








Profit Sharing Contracts 


WITH INCREASING DEATH BENEFITS 


ind Secured by a Deposit of a Quarter Million Dollars with the 
Treasury of the State of Minnesota. 
















20 Year Endowment Contracts 
Death Benefit 20th Year 
$1,750 per each $1,000 


20 Payment Life Policies 
Death Benefit 20th Year 
$1,400 per each $1,000 









NLY CONTRACTS OF THEIR KIND ON THE MARKET 


orthwestern National Life Insurance Co. 


W. F. BECHTEL, Prest. 
MINNEAPOLIS, = MINNESOTA. 
















INTER-STATE LIFE INSURANCE COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohio................ 1901. 
$100,000 deposited with the State for the security of Policyholders 


A staunch “Old Line’’ Ohio company, with leading business men of 
Cincinnati in the directorate. 


Issues especially attractive policies on Ordinary Life, Limited Pay- 
ment, Endowment and Annuity Plans. 

New territory will be opened January ist, next. A limited num- 
ber of General Agents can secure excellent renewal contracts. We 
will refer you to any of our Agents who have been with us from the 
organization of the Company for their ability to successfully place our 
policies. 

Information cheerfully furnished. Correspondence solicited, 


A. CG. TURNIPSEED, President. 
Oa i i i i i ta i i i 











THE WESTERN UNDERWRITER. 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, PRESIDENT 


i Offers exceptional inducements to rellable and ener 
getic men who are experienced in, or who would like te 
enter, the business of life insurance. 


Address the HOME OFFICE, 
Fort Dearborn Bidg., {134 Monroe 8t. 

















THE TITLE GUARANTY # TRUST C0. 


SCRANTON, PENNSYLVANIA. 
CAPITAL AND SURPLUS, $1,000,000.00. | 


WE ISSUE SU RETY BON DS OF ALL KINDS. 


Agents and Brokers Should Acquaint Themselves 
With Our Favorable Terms and Up-to-date Methods. 


D. W. BURROWS & CO., 


GENERAL AGENTS, 


164 LA SALLE STREET, CHICAGO. 














55TH ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 





U. S. Net Assets................. wa Ta aes as SIO ICU R Ee $11,204,714 
Liabilities....... OG EAE Oe eT ee (enksdeeetueeuas 6,392,512 
a A i ae be ee i te oe ple ae wail gene 0 Oe 4,812,202 
New York Office, 45 William Street. Northwestern Department: 
J.M. DECAMP, General Agent Ohio, Indiana, Kentucky, 205 LA SALLE STREET, ms > CHICAGO. 
WILLIAM S. WARREN, GEO. H. MOORE, 


Tennessee, Arkansas and West Virginia at Cincinnati 


__ 
Resident Secretary. JOHN V. THOMAS, { 458"t Secretaries. 





allonal Life Insurance Gompaly of Vermont 


JOSEPH A. DE BOER, President. . M. CUTLER, Treasurer. 

JAMES T. PHELPS. Vice-President. Ba A. B. BISBEE, Medical Director. 
JAMES B. ESTEE, 2d Vice-President. C. E. MOULTON, Actuary. 

OSMAN D. CLARK, Secretary. F. A. Howland, Counsel. 


THIS COMPANY HELD JANUARY I, 1903, 
AND CAINED DURING THE PAST DECADE: 


ASSETS . . $ 25,335,03036 GAIN .. 189% 
SURPLUS. . 2,584,763 70 GAIN. . . 158% 
NSURANCE 118,301,698 OO GAIN .. 102% 


Sells thie Most Modern, Profit-Sharing, Non-Forfeitable Con- 
tracts of Life, Term Endowment and Annulty Insurance. 


GOOD ACENCY CONTRACTS FOR RELIABLE MEN. 


‘tmsted Bros..& Sen. ' ey Agee, © sg Building, Cleveland, Ohio. 
© G. Drake, General Manager, No. 432 Marquette uilding, Chicago, 
menry V. Hucker, manager, “Taek Building Wetrot, Mich. 
M. W. Marshall, General “lanager, Nestor Block Marquette, Mich 


The Massachusetts Mutual Lite Tosurance Ce 


Springficid, Mass. 
INCORPORATED 1851. 


Assels Jan. t, 1903, $30,960,145. Liabilities, $20,354,120 
Surplus, $2,606,025, 


Befintte paid up and cash surrender valves written In every solicy 





JOHN A.HALL, - «+ President. 
HENRY M. PHILLIPS, - Secretary. 


CINCINNATI OFFICE: 201 Johnston Building. 
CHICAGO OFFICE: 316 Merchants’ Loan & Trust Bidg., L. Brackett Bishop, Mgr. 








farmer & Thompson and Farmer, Thompson & Co, 


155 La Salle Street, CHICACO, ILL. 


Aitorneys for NATIONAL FIRE LLOYDS, NORTHWESTERN LLOYDS, 
METROPOLITAN LLOYDS, INTERSTATE LLOYDS 


Res fully solieit your surplus line business at tariff rates. 
At the present time this office is doing a business of over $260,000. 00 per annum 
miums, which is steadily increasing, and has paid fire losses amounting to 
»710.62, all of which have been discounted or paid before the expiration ot 60 
's from filing of proofs. Seventy cent of — premiums are deposited ip. name 
of the Trustee of the Underwriters for a loss fund. 
We peter to the Commercial Agencies or any one who has hada loss claim against 
these Lloyds. 
Applizations must give tariff rate and a partial list of leading Companies on the 
| tory amounts they carry. We issue New York Standard form of pa policy with ume 
ted liability of the Underwriters estimated at over $4,000,000.00. 


COMMENCED BUSINESS, JUNE 20TH, {901. 


Depositories: 
First National Bank, Chicago National Bank. Central Trust Co. of Iilinols, 
August 10th, 1903, Losses Due and Unpaid - NONE, 


THE INLAND 
FIRE UNDERWRITERS 


OF CHICACO. 





NN OE, BR iatasescidibesscehidabacsncensecekies $ 49,507 62 
Liabilities (re-insurance reserve) ...............ccceeeceees 10,758.08 
Net surplus as to policyholders ......... ...ccccccccccccees 38,749.54 
Additional liability of Underwriters (guaranteed).......... 500,000.00 

$538, 749 54 


I hereby certify that I have made an examination of the accounts of The Inland 
Fire Underwriters of Chicago and that the financial statement herein et corrcet. 


CHAS. B. PFAHLER 
Curicago, June 5, 1908. Public Auditor. 





The liability of Underwriters upon our policy is absolutely unlimited. 
SURPLUS LINES SOLICITED. 


National Life Building, 159 La Salle Street, CHICAGO. 
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THE NORTH GERMAN FIRE INSURANCE COMPANY 


OF NEW YOR 
29-31 LIBERTY STREET 


Statement, December 31, 1902 


Assets. Liabilities. 
Bak of New York Bonds....8214,558.00 Reserved for Re-ins. Fund. .$132,944.20 
_ ema Government. Reserved for Unpaid Losses. 22,02).37 
cammeSine diledine divibis dena 27,375.00 Commission Due on Uncol- 
Union| Pacific viet  entgnge collected Premiums........ 13,081.35 
4% Bonds.. es 25,750.00  Capital.......... $200.000.00 
Rn btbe0s censec enscns 36,000.00 el , 20,978. - 
Interest accrued .........+0. 2,013.07 Sarpias to Policy holders. ....220,97 3.84 
Cash in Banks. .......-. 000 26,228.20 “3399.01 176 
Uncollected Premiums, not ———— 
more than 3 months due.. 57,046.94 Officers. 


Other Assets, due from other 
Companies...... «++. +++: 48.55 


Adolph Loeb, President. 

Leo A. Loeb, Vice-President. 

W. J. Wollman, 2d Vice-President. 
Henry C. Timm, Gen’l Mgr. and Sec 


ADOLPH LOEB & SON, MANACERS, 


Western Department 
159 LASALLE STREET 


CHIC».CcO 
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